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PROBLEM: Where do you draw 


the line on whom you sell? 
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Is length of bar 
correct posi 


Patent App! 








See the amazingly simple and a This enlargement shows the actual construction An extra safety feature exclusive with the APPLE- 
method of fastening the outiet box to toring of the mon peotens nail’ concealed on the TON Bar ane Bar Sets is o— in this 
hanger with the New APPLETON 2. tud! ends of = APP: pas yd Expandable Bar Hangers. — i) “51 ee oe we 
Simply slip the bar stud through Koy knockout a into the studding vents Arety = ane TON Expand. 
and engage fixture stud. Two quick steps that j - Sone bor Hen er from pu! 

mean no more fumbling during awkward ceili exceeding U/L requ 

work, Another exclusive feature to save time ition 

money! e concesied, cuts and a a tches a 
siimineted. this cusbuahes APPLETON feoture 
Saves time and reduces installation costs! 


Also Manufacturers of: 


TON Bar H 
f APPLETON'S 


Sold Through Franchised Wholesalers Only. 


APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue Chicago 13, Illinois 


Today, More Than Ever... 
i ie 


Malleable Ir APPLETON ... the Standard for Better Wiring'”® 


Unile x | 





IT THINKS with o difference 


that means extra protection! 





ECON-ALLOY makes the Difference! 


iy 


S ~e y Fuse Costs 


4] 
4 e End Needless 





%& Fast Short Circuit Protection 


‘ “ - Fuse Blows 
A | y e Eliminate Down Time 


| ww 
ECON 


DUAL-ELEMENT = 
cartridge fuses Wa 


electrical 
wholesalers FUSES 


ECONOMY FUSE & MFG. CO., 2717 Greenview Avenue, Chicago 14, Illinois 
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OCTOBER 1957 


Read this before 
making up your 

own business * 
Xmas list! 


Never awaiting 
customer, Why? te 


Check it and see. 


How to make a 
hot item out of 
ahindrance . 


fre you still 
the key man? 


ob 
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Print Order This Issue: 13,175 


FEATURES 
Times and Trends: ‘Mr. Geary’s Heat and Light’ 


w st 
f } 


The Christmas Gift-Giving Craze 


vr 


A 


“lll Sell to Anyone” 


f K 


Robert 5. Bush 


Tips On the Code B. A. McDonald 


+ +h 


A Counter Platoon System John D. Martin 


hat oriffith Ele w 


Distributors Look at Life 


Reappraisal wa iAf 


Keeping Profitable Customers Winston N. Coburn 


] 


The Salesman’‘s Technical Notes F. McPartiand, W. J. Novak 


30% Increase in Wire Sales 


Howard J. Emerson 
t ¢ vv esale +t } 


Consignment Opinion Roundup 


tribut : ’ 


NAED 
A new 


Reports to the Industry 
jepartment t jing ¢ h 


Product Distribution—U. 5S. Vie 


DEPARTMENTS 


Credits and Collection Price index 

Letters to the Editor What's New With Your Customers 
New Products Calendar of Events 

Top of the News People in the News 

News for the Industry - New Literature 

Chuckle of the Month Sales Aids 

What's Happening in Washington Book Reviews 


Business index New Products You Can Use 


NEXT MONTH: 


“‘Middle-of-the-Road Credit Policy’’—-How one 
distributor's not-too-tough, not-too-soft collec- 
tion system has lost only $100 in 11 years and 
made customers businessmen. 
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3EORGE GANZENMULLER, dit Credits and Collections 


GEORGE D. FARLE Our cover this month 


ROBERT S. BUSH I i 








JOHN D MARTIN 





MB. FURMAN 
HOWARD J. EMERSON 
f JEVENDORE 
B. BRYAN jr 
D. M. KEEZER 


Fo McPARTLAND WwW I ivt per ' 4 ad 


And now: the October issue. Ever 
feel like the harried salesman on the 
cover when youre working up your 
business Christmas gift list? Be con 
soled—you're not alone. 


AREY ; Wire: is it a hindrance or a hot 
uence item? Coast Wholesale Electric is sell 
ing it like the proverbial salt salesman 


Hlow? 


We can't figure out 
ELECTRICAL WHOLESALING 


with Wholesaler's Salesman) 


We know you've sold many out 
standing jobs. \W 


Nocart e 


STOCK GENERAL ELECTRIC ‘ come on! 
BALLASTS. 1 


(OP 

that’s what our printer said when 

we told him he'd dropped a line in 
Position and - 

ompany connection must be indicated on sub the buying influences chart in the 

viption orders September issue lighting section (page 

45). TI 1) t M to} 


} 


We'll end on this “cheerful” note from 

Anonymous.” “One day, I sat sad 
and lonely \ strange voice said, 
‘Cheer up; things could be worse.’ So I 
cheered up and things did get 





worse 
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UT-UP JOBS 


CORNISH 


» 


“Made by Engineers for Engineers” 


Support your locel ADEQUATE WIRING BUREAU Program 


CORNISH WIRE COMPANY, inc., — 50 church Street New York 7, N.Y. 
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LETTERS TO THE EDITOR 


Ms D @ ; y / Stimulating . . . Informative 
fe Dear Su 
| A [KY i eee We find your rticle “Building Ac 


ounts From Peanuts to Profits” by 
Robert S. Bush on page 37 of the July 
to be most informative 
JOHN P. Bi 
IRIBL TOR SALES 





uc appears a Very 
ellent, informative and stimulating 
le entitled Building Accounts 
om Peanuts to Profits 
It is our intention to send copies 
ich of our district sales managers 
district sales representatives 
JOHN FE. NEUBERGER 
MIA AGER 
GENERAL ELECTRIC WIRING DEVICES 
PROVIDED 


e reprints of “Building Ac 
ount rom Peanuts to Profits” avail 


\. McLea 
(, DEPT 
L. WIEGAND ¢ 


PITTSBURGH, PA 


e for information on re prints of thi 
article, please write Reprint Depart 
ment, Electrical Wholesaling, 330 H 
42 St... New York 36, N.Y 


Like Hot Cakes... 


Dear Su 

Recently | had the opportunity of 
eviewing the booklet Technical 
Notes on Electrical Equipment” re 
printed by your magazine trom The 
Salesman s Technical Notes series 
I'd like 150 copies 

B. D. JOHNSO 

AGRICULTURAL POWER ENGINEER 


ice t qual 

produce ttha ef] Ver 60 year 
of expenence and product reliability PACIFIC GA D ELECTRIC CO 
Porcelain Product wireholder ire 
etting #tandard that 

uninterruptl wailing since May 
for my Technical 

end the Notes or a 

rile a rood CxCuse 

t been ent orm 

Business is very com 


ind | am getting 


The buck and a half will also buy 
pach ot beet 
WittiaM M. STRICKLAND 
PARK WHOLESALE ELECTRI 


BEACH CALI 


ELECTRICAL PORCELAIN SENCE 18984 , é id Strickland's letter with 


We were unhappy be 


der went astray wu 





that he wa 


ine this wu 


ELECTRICAL WHOLESALING—October, 1957 





M.1555 
retail $49.95* 


M-1551 
retall $12.95* 





M-1553 
etail $11.95* 











S og 


FOR BIG VOLUME—HIGH PROFITS IN ’°57 


NEW CATALOG Your one complete line to fill 
every home lighting need 


See the complete line in 


i new Cotal< 
Moe Light's Cotalog Make your stocking and selling easier and more eflec- 


a full color show 
tive with the one com plete line Mos Light New. 


room in print” thot sells 
ghting fixtures on sight modern by rity il ile produ my prices, plus iat full 
line that answers evers lightin requirement Add the 
NEW colorful showroom in print catalog and you 
cant miss making “57 your “boom year” for fixture 


sales with Vive | ight 


THOMAS INDUSTRIES INC. 


The dramatic three-piece “Brandy Snifter”’ 


chandelier outfit shown above is just one of 
Originators of BB MOE 442 B® inspiration 
many matched ensembles in Moe Light's new 
line. Your local Moe Light representative will xecutive offices: 410 S. Third Street, Louisville 2, Ky., Dept 


show you many other matched ensembles of 


both indoor and outdoor fixtures. 
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Chicago 12, Vllinoca 








NEW PRODUCTS 


Transformers 


... and Bending Guide , 








1) 
r ° suamanend " g 
Conduit Bender .. . e 
my  * 
( & Bi] meeru & | /- { | 
a co j i ‘ 
Corp., f. GC. & 8701, Houston, Te - . 
~ 
( duit bende mount I 
nit $4 an th t ! I 
Op caves ror Jett-hand bend in ’ | to i tt nment 1 in if ‘ ) ti { 
» t and | h { K 
clorl enablin 2 make ¢ vorkur puck . hee { ' , | tat 
idius bend } } ‘ end ond 
lust bu hal ) t { f tt hy ! ®-tt toldu f b 
With the onduit Ce! ‘ t ) an i 
! rt b evel th t } 
. ’ - min I wl t a Linn x Volt-Ammeter 
e io ECE ' { my t} npl th } 
el athe that I { | I ' 
blem o1 h { ! 1 ta ! meet 
ip for prod ) } t | } ¢ } { t } } 
m f ) { dit 
——— 7 \ | ! ! 
. Ie ’ | 
Conduit, EMT 
Your P ¢/ ( j Re 
’ 0 
( ny ket { 
ma l } ¢ I il n 
ted of “Yolo Service Equipment 
nt | I vt { H { ii 
Hn tnem t { ivt } / 
( / 
} mstruction i 
tar nl ter th t () 
laimed fe tt ) uct uv 
ATs« maker stat na ' | ‘ j 
Yoloy conduit and EMT do not t Thinwall Fittings 
I flatter m th tsid | kh } . Vf ( j ( 


Conduit Fitting « total th 
Ideal-Simplet Fittu / , . , Pitt ; 


j ) 
f Un 1 k ) | 
| fy th ’ 
men pproximatel 
ent conduit fitting n Circuit Breaker Enclosures 
bled rn matt f , p . P ‘ 
ding t tre make! butting ri 
PS TEVINGE CS OUD atrangee ; _ Cable Reels 
vith t chiar nt y ' . = ” 
, ‘i if | 
Tap Connectors ph 
Burndy Cor Nor ( : 
{ ed ' t 
t rn ling t t ‘ \ 
| pe nay 
i nnect ni 
pm Witt Si ' t ‘ | 
i , that I 
ir ul f { 1 ¢ 
nit \ 1h ( 
nul | 
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WE GUARANTEE that th yund | I ale operating tem} l Va um impregnated 
dry-type transformer vell below I winding brazed t older termin ‘ 


tandard IT) JRF ] ) ) { Veal Ol trouble 


TIME-TESTED. \N. ialf a century of tran 


former development, engineering and manufactur 


up) to | » O00 olt 
nding leature in Sorgel transtorme! 
in fact, we are the originators | 


yund level 


DERN TESTING FACILITIES cenahk 


five OV ound te el effi weney tempe! 


ing experience, have been incorporated in the de 


ign and constructior nstorme! 


HIGHEST ENDORSEMENT. rgel Sound-Ra 
ed transformers have earned tl highest endor 


ment of leadin 


OUR MO 
us to prove 
ture rise ind performance ol Sorgel transfor 


vfore installatior 


ther ] 
COST LESS TO INSTALL, bx: en ne Available in all standard and intermediate ratings 
elf-contained in a single unit either singt i Ys to 3000 Kva, and from 120 volts to 15,000 volts 


equipped with substantial 

mounting bi No separate 

bu hoa VY acct ible room 
tion Compartment wide choice of knocl 


oldert terminal 


OTHER INSTALLATION SAVINGS. SORGEL 


cdiry-t pu ftranstorme! ine 0 quiet that the can 


be installed in ; convenient place nside of build 
in ClOSt to lo centel hi re iit in 
feeder better itage regulation 


distribution, and lower wiring cost 


LIBERAL DESIGN, HIGH EFFICIENCY. 


ORGEL dry-type transformet ire guaranteed 


oad continuousl it high 


carry their ful ited 


oft weenie y l i oO liberals fat ined that 


can carry ) oad during an emergency 


Sales engineers in principal cities. ao in = fneud 
Consult the classified section of ta n Vs ulabl 
your telephone directory ta 


unicote with our factory 


SORGEL ELECTRIC CO., 832 West National Ave., Milwaukee 4, Wisconsin 
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Corridor Lighting 


f 


Duct Hanger 


Pole Light 


p 


Lighting Unit 
Lightolier, IV 


Aloe 


Chrome Wall Plates 


Fixture Flange y Dual-purpose Tape 
Curtis 1 hit I) f 
Chica > | 
Ro- Tite feature 
recessed light 
nal rachet me t 
mn of flange removes it for Gliding Light 


i 





Low-voltage Switchboard 


Recessed Fixtures 


j f 


Fluorescent Fixtures 
Rul Philite (€ 
l.. Lor Island ¢ 


Closet Lights 


j 


October, 1957—ELECTRICAL WHOLESALING 





TOP OF THE NEWS .. . and its significance to you 


Wants Price Protection 
For “Up to Two Years” 


Death of Consigned 
Conduit Stocks: 


The Air Is 
Clearing 


Still on Minds 
of Distributors 


One Manufacturer 
Cites Four Reasons 


. . Another Calls It 
‘Most Constructive” 


Other Angles 





d tor the eciiic job and for a reasonable duration, such as 
up to two years. Commented several distributor 1 attendance 
“Ridiculous.” (fb ditorial nmer n Mr. Gear neecl 


The smoke is beginning to settle on the conduit scene. According t 
everal manufactures distributor pinion ostly on the fence 


vhen the termination of consigned stocks a tS V innounced 
is now definitely trending toward approval. 


But one question seems to remain in distribut inds: why? Or 

me distributor phrased it, “we are interested in knowing the phi- 
lesephy which impelled manufacturers to take this step.” [.W_ took 
this question to the manutacturer Her vhat two of them told u 


na no-name nentioned basi 


Qur reasons tor ending consignment of lu ire We were 
not able, under this system, to devise a means of arriving at a favor- 
able turnover on inventory. (2.) We, and I be! this to be industs 
vide, have found that this system resulted in certain areas carrying 
more inventory than the economy warranted; 
larger than could be ¢ «pected i 

ircumstances. Since these area 
it made intelligent planning of production 1 
balance stock throughout the country, it wa Oo transfer 
thi ver upply to other area ( I of the ve itur of conduit 
this is a costly procedure. (3.) Na tendency on the part of 
some distributors to speculate by | g quantities of conduit 
th felt that ( increase wi | 
tributor might have conduit in 

ny period of time, yet on our t 
of the distributor varehouse. Thi ) upset ir planning 
Most important, we feel that the method is obsolete and detrimental 
to the wholesaler himself. [t has resulted 

in instances to the reliable whol ler 
vhose operations were not so sound and h it elied 

uch on running their businesses on credit. The seaponstiele whole- 
saler, we feel, is capable of financing his own inventory.” 


it is our feeling that this movement is the most constructive 
step taken in conduit distributional practice in many years. It | 
its end result only one objective: to 1 tt 
el a full stocking function, coupled 
ponsibility for this function by the 
ponsibility belong It is axioma th 1 ul bound 
view with greater concern such eler lling policie 
profit margins, etc., if the mer d ng been bought 
valid for actually his own proper r 1 1 property 


manufacturing suppl 


kor what some distributors are saying 
onduit consignment, see page 64 
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@ CAROL CABLE COMPANY P fin tos J 


Serving Industry for more than 30 years 
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THIS SALES-BUILDING: COUNTER DISPLAY 


FREE 


h your initial Closet-Lite order 


use 
REMCON 
low voltage 


closet-lite 


SWITCH INSTA 
No BOX 





i 
a complete line of 


REMCON PRODUCTS 


tor every switching need a 
o 


sk YOuUr REMCON representative Jor detail g oF mrite 


REMCON 


PYRAMID INSTRUMENT CORPORATION, LYNBROOK 
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all 

ause of SPANG', 

; tric wie 

conditle guar i 

the SPANG HD Conduit 
installation at the Child 

Food Stores Building for 
‘ a eports Mr, R. ¢ 


“SNe Conduit has the quality to do 
_the top- flight job required of cv 


Mr. R. C. Jackson, Cahn Elec 


72,000 ft of SPANG HD go into Childs Food Stores Building 


rie | 


HI i 





Tidewater Oil Company’s 


“Refinery of the Future”... 


The gigantic new refinery of the Tidewater Oil 
Company near Delaware City, Delaware, boasts a 
number of noteworthy features. It is the largest 
refinery ever built at one time ix of its eleven major 
processing units are the largest yet constructed: and 
the amazing capacity of this remarkable installation 


totals 130.000 barrel per-day. 


One of the important requirements for this advanced 


refinery was electrical wire ind cables of the 


highest quality That why Phelp Dodge bare wire, 
TW, RH-RW and rubber-neoprene cables, paper 


in ul ited ¢ ible ind arc W aging ¢ 1) were used. 


On every wiring job w ! op-quality performance, 
expert workmanship and experienced ‘‘know-how”’ 
are called for, it pa lo re n Phe p Dodge and 


your Phe ps Dodge d 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: A 
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FEATURES: Rugged construction 


Made of high conductivity 


Suitable for all purpo 
Variable, each connector tak 
Exceptionally comp 


Reusable 


Write for detailed information 


TELE PEE 
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CONTRACTORS NOW USING 
MORE LARGE-RADIUS ELBOWS 


Wholesalers Everywhere Increase Profit 


Selling Columbus. 


Special Radius Elbows 


Since engineers have determined that the use of spec larger-radius 
elbows its construction costs, contractor! and more of 
lius elbows h een noticed recently 

country. Al 


een available for 


CONDUIT a a we : ae have increased 
of COLUMBUS rapidly during the last few months 
CAN Suppiy Actual labor costs are substan 

THEM ALL vadics soe to Ga ak Wiles 


savings 


incTe ased use of ] ifge-Tat 





os 


Ann have 


TTT TTT ‘ ‘ 
WU been quick to rece us trend 


Ihe difference 


and special large 


conout nirrinos | CONDUIT of COLUMBUS now 
SIZES OF SPECIAL | supplies all needed sizes of special 


LONG-RADIUS 
90° ELBOW 








RADIUS “A” 


in inches 
OFFSET ‘’C’’ 


STRAIGHT 
END "'D” 


LENGTH 

UNBENT 0 

PIPE SIZES 1-2" , 4 ; ; WRITE FOR 
COMPLETE INFORMATION 


AVAILABLE incl 


Sold Only Through 
Recognized Wholesalers 





CONDUIT PIPE PRODUCTS CO., OF y OHIO 


PIPE COUPLINGS ¢ PIPE NIPPLES «+ ELBOWS, RIGID & E. M. T. 
RUNNING THREAD « GOOSGENECKS « WALL PLATES 
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HERE'S A TIME SWITCH THAT'S REALLY 


WHAT T-RATING MEANS TO YOU 
Iti means a time witel I 
ible-free perfor nee I 
ill-backs that wipe out profit And 
Intermatic feature that make f 
NEW ALLOY-T CONTAC 
remarkably immune to pitting, ar 
surface and self cle ng desigr 
better conductivity nd freedor fr 


NEW U-BEAM BLADES~ 5 
rigidity climinate blade | piv ore | 
NEW HI-POWER, SWITCHING MECHANISM 


re more 


Approved by Underwriters Loboratories TIME $ TCHES 
' witch 
and Canadian Standards Association 


INTERNATIONAL REGISTER CO 
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ELECTRICAL CONSTRUCTION WORK 






































1951 1952; M®® i953) 1954) 1955, 1956 a 
Get in on this 


BLACKHAWK 


EC&M ESTIMATE 


Undreamed-ot savings for 
cost-conscious contractors 


" 
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Sales opportunities unlimited with preferred 
BLACKHAWK aluminum “‘1-bite’’ benders 


IT’S A GOLD RUSH ...a 4-billion dollar electrical 
construction market ... a rosy profit picture for 
BLACKHAWK pipe bender distributors selling to: 


e residential and commercial electrical contractors 


® industrial plant electricians 


e plumbing, heating, air conditioning and petroleum 
piping contractors 


PROFIT BONANZA! 


SO big it’s almost beyond belief the booming ele« Onl s quick etups! 
trical construction market! ‘Terrific need! Terrific So much faster 
demand for pipe benders and knock-out punche thing they eve 
to bend endless miles of conduit and pipe to punch 
holes in junction boxes and troughs' 
It's really amazing the tidal waves of order 
for new BLACKHAWK aluminum “I-bite” benders! 
Acceptance was immediate vhen electrical men 
found out Blackhawk power benders make 90° fac 
tory-quality bends in to 3” pipe in just one pa 


Profits come easier selling There’s a modern BLACKHAWK 
these exclusive BLACKHAWK features bender in every size and price range 
@ Aluminum removable @ New, longer-stroke ram 


top plote, ‘‘lock-on has full 13” travel 
shoes 


MODEL PuMP RIGID CONDUIT AND PIPE PRICE 


@ Aluminum alloy frame 
@ Optik-Angle" gauge and shoes mean 
— exact angle of strength with less 
bend always in view weight 


@ By far the fastest, easiest 
to use benders on the 
market today! 


es , 
i GET THE FACTS Zz 


> “ei BLACKHAWK 
“=> Call collect Milwaukee 


, ORchard 1-4000, 
“a _ extension 84 oom BLACKHAWK MFG. CO., DEPT. P-44107, MILWAUKEE 46, WISCONSIN 


el . tn, ee 
~~ 


‘‘World's largest manufacturer of hydraulic power tools’ 
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he’s using 

the Best 
Electrical 

Tape... 


CCUBATE [APE 


Friction Rubber Plastic 


Send today for our 
most recent bulletin 


describing details 


Sutin Accor MANUFACTURING CO. 
we GARFIELD, NEW JERSEY 





GEDNEYS RIGHT THERE IN YOUR CORNEI 


helping save time...hold down costs 


CORNER FITTINGS? Well, here are three rest of the full Gedney line they’re made of un- 
that have proved immensely popular for the breakable malleable iron...accurately machined 
simple reason they’re easiest to install — save and threaded... individually inspected. Order 


time and labor that really counts up. Like the Gedney — always — for lowest installed costs! 


90” CORNER El 


Fitted with gasketed cover. Both ends female 
Made of malleable iron, cadmium plated. Avail- 
able in a full range of sizes from ‘2 to 2” 


ADAPTERS 


Fitted with gasketed cover. One end male, one 
end female. Made of malleable iron, cadmium 
plated. Your choice of sizes from 2" to 2” 


IRNER PULL-IN ¢ 


Today's top specification for space-saving, ma- 
chine wiring, easy wire pulling. Malleable iron, 


cadmium plated. Sizes run from 2" to 2” 


GEDNE } 


ELECTRIC COMPA! 


a 
26» 


RKO BLDG. «+ RADIO CITY + NEW YORK 20 


iry, Factory ond Shipping erryville, ¢ 


4 





GEDNEY FITTINGS FIT 
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Great new merchandising opportunity 


... New ‘carry anywhere” demonstrator features 


EDWARDS SYLVAN 
entrance chime! 


A 


@ Chime has eye-catching genuine natural wood 
ise, lustrous piano-like finish! Stock 1 


window-boxed for extra impulse-sales appeal 


A 


@ Popular price! Chime retails at $11.95 


J Demonstrator welcome in any store! Built-in 


battery power supply no plug-in cord! 


Ties in with other dealer promotions! Fits on 4 / 
' ‘ " > 1 ‘ tallt 7 is! < oy ’ 
any counter! 6%" wide s deep, 11% ill Vs : { ‘DWARDS 
y 
~- 
ierrrce Jf 5 


Pealignttul to took 1... delignhttiut te Near! 








Reach new markets, new outlets, for holiday sea- hear Sylvan's three signa ( note, two-note, and 


son sales! This demonstrator sells anywhere because vibrechord. And Sylvan the only popular priced 


chime with genuine natural wood housing! Eye-catch 


it's truly portable! Compact, light, and it has its own 


battery power supply! No plug-in cord to bother with ing new frosted walnut on the demonstrator or the 


it goes On any counter, in radio-TV stores, hard customer can choos« pop ilar modern limed oak from 


4 boxes in whict . “dt 
ware and appliance stores, gift shops, jewelry and the window-display boxes in which chimes are packed 


department stores anywhere! 
Cash in on the impulse-sales market with this new 


The chime is Edwards top-selling Sylvan! Intro Sylvan demonstrator! Call your Edwards representa- 
duced just last spring, Sy/van ts already running away tive or write: Dep't W-10, Edwards Company, Inc., 
with the sales race! Now with this new demonstrator Norwalk, Connecticut. (In Canada: Edwards of Can 


customers everywhere will be pushing the buttons to ada, Ltd., Owen Sound, Ontario) 


. , 
| EDWARDS entrance chimes 
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Standardized switch units are interchangeable, available 
in a range of ratings. If requirements change, you can substi 
tute units with only a screwdriver and wrench, Horsep< wer 


rated switches have interlocked doors for added safety 





Vacu-Break chamber in switch units smothers arcs, reduces 
pitting and burning of contacts, keeps aintenance down 
Quick-make, quick-break Clampmat ction insures bolt 


tight contacts, a rt re accelerated bre ger switch life 


Vacu-Break power panels minimize maintenance! 


A cut in maintenance can bring a big cut in overhead. With a 
BullDog Vacu-Break” power panel you provide such cost re 
duction—plus convenient, central control for lighting and motors 
in a single, compact device. Because the panels are factory 
assembled, you'll find them far easier to install, too. 


See your BullDog field engineer for complete information about 
these panels and other flexible, electrical products by BullDog iF (T'S NEW... 1F IT'S OUFFERENT. WF IT'S BETTER IT'S 
You'll find that a complete BullDog distribution system brings 
savings all down the line creates an integrated power network a) U - iz DOG 
that handles today’s needs better, provides for future expansion 

earns good will and repeat busines: ELECTRIC PRODUCTS COMPANY 


A DIVISION OF [.T.E CIRCUIT BREAKER COMPANY 


BuliDog Electric Products Company, Detroit 32, Michigan « A Division of I-T-E Circuit 
Breaker Company + Export Division: 13 East 40th St. New York 16, N.Y. In Canada 
BuliDog Electric Products Co. (Canada), Limited, 80 Clayson Rd., Toronto 15, Ontario 





| World's 

| Largest 
Exclusive 

| Manufacturer 

of Fluorescent 

| Lamp Ballasts 


[eS RS RS RS RS [S 2e 2S Be 


TRANSFORMER CO. 


2950 NO. WESTERN AVE. CHICAGO 18, LL. USA. 
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MEN RESPONSIBLE FOR 


POWER DISTRIBUTION KNOW... 


iF ij’S PARANITE 
iT’S RIGHT! 





FROM AERIAL TO UNDERGROUND CABLE... 


| ntrance 


RH-RW, RHL ar PW build 


which 


Paranite! 


Paranite HYDRO THERM Types RW RH 


J 


PARANITE WIRE AND CABLE 


DIVISION ESSEX WIRE CORPORATION elt 
4 s 
FORT WAYNE G, INDIANA aad 
Ea | SAL I LT EE PIED PE 
"Birmingham, Ala Anaheim, Calif 


|| 
MANUFAICTURING PLANTS Jonesboro, Ind; Marion, tnd.; Tiffin 


Ohio 
and Sales Offices 


Warehouses” 


"Kansas City, M hester, New York 
*Los Angeles, California "Portland, Oregor *Saint Louis, Missouri 
"Newark, New Jersey 


Omaha, Nebraska 


our 


Upper Darby (Philadelpt Sor incisco, California 
Phoenix, Ariz 


ona nafield, Illinois 
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Slater 600 
QUIET 


SWITCH 


we 
y a 


/ . \ 
‘ PATENTED \ 
IDE RELEASE 


(Pat. No. 2,795,677 ) / 


‘ \ 
\ 


7 


SLATER ELECTRIC & MFG. CO., INC. 


54 SEA CLIFF AVENUE 
GLEN COVE e NEW YORK 
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WIRES 
SECURELY 


(Pat. Pending) 


New wiring feature exclusive with 
Slater. Two wires can be put ineach 
hole. Holds 12 and 14 wires securely 
Easy to install. Extra rugged. Pat 
ented side release. No “special” tools 
required. 15 Amp and 20 Amp 


SEND FOR FREE CATALOG NO. 35 TODAY 








appearing in leading electrical publications to 
help distributors sell more Blackburn products. 


vou set Versatility 
es Aluminum Fittings 


@ All fittings may be used on either aluminum or copper conductors. Each fitting accom 
modates a wide range of wire sizes—few fittings are needed in stock or on trucks 


@ Installation errors are eliminated on bi-metallic connections. Either groove will accom 


modate aluminum or copper conductors 


@ Permacad fittings are available in one or two bolt parallel groove clamps ingle and 
double U-bolt clamps. There’s a fitting for every job 


2 (,roove ire contoured to surround conductor and provide large contact ireas 


Improving conduc tivity 


@ Non-copper-bearing, heat treated aluminum alloys used in all castings. Hardwar: 
available in either hot dipped galvanized steel or high strength aluminum alloy. Bolt 


alumilited to prevent seizing 


PERMACAD is a complex, hea ity plating of cadmium and other meta hu 
long life PERMAT AD protect iiuminum because of tts favorabie electroga 


high vy resistant to gaivanic corre m when in contact with copper 


PGP SERIES PGP 400 SERIES 2U GP SERIES 


One bolt parallel gr | bolt parallel gro« Double U-bolt clamp 


clamp. ‘Three fitti imp. One clamp a 
accommodate “ ‘ nmodates conducts 
ranges from &8 AW from 1 str to 400 Mé 


397.6 MCM 


clamps accommo 
» conductors from 1 


97.5 MCM 


IMPORTANT: We recommend the use of CONTAX on all 
bi-metallic connections. CONTAX is an oxide 


aluminum and 
t in excess of 500° F. 


inhibiting compound with an ASTM drop poin 


AVAILABLE THROUGH ELECTRICAL DISTRIBUTORS EVERYWHERE 


JASPER BLACKBURN IRPORATION 


1525 WOODSON RD., ST. LOUIS 14,MO 
WYdown 33-9430 





Most customers buy several 


EXIDE LIGHTGUARD’ EMERGENCY LIGHTING UNITS 


Average sale over ‘150—nationwide figures show 


- 
Exide industrial Division 


Electric Storage Battery Company, Phila. 2, Pa 
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FROM TELEPHONE BOOTHS . . . TO INDUSTRIAL PLANTS 


...here’s the most versatile package unit 
that ever solved a ventilating problem! 


AMERICAN BLOWER [jm 


Division of Amertcan-Standard 
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LL be on your 
‘POT OF GOLD” 
“i CSUAL YS 


Wl; 


kraeuter &co.ince 


UA 


Rainbow Line 


Don’t miss taking this treasure 
e of the 


Ss 
XQ 
S 
8 
SS 
S 
cS 














Take Your Pick 
of Kraeuter Rainbow Displays 


RADIO & ELECTRONICS 


There’s a 
\7 // 
Lot % Cold 


with every one 


& 


a 
mi 
g ~ 


I> 


MILL SUPPLY 


Peql 


HARDWARE 


Araeuter &Co., cnc 


” 
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TIMES and TRENDS 
r. Geary s Heat and Light 


im international and industry affairs. 


Strong words are the order of the day 
| W. G 


\n industry case in point 
pl dent of the National | 


ALA aN 


ent NAED Western Region 


Olle 


thinkin 
vords 
There was a bluntness to these two sentences: 


| 
quip! 


putin 
al goods to tl onsunn I 
sure the contractor will trea 
The needle was driven deep with this comment: 
in the opinion of many contra 


to perform the contractor 


function to wl 


\ gasp ran through the audience at the completion of this statement: 


[ ] ¢ \ Vou | ull 4) ! i) ! i 
moot tl 


Cu 


asonable duratior i a i] 


Phings were brought into partial equilibrium by this admission: “| 
/ ; ‘ 
Ui tripbutor i «of " i 


pertorman j 
rfo But the rub remained 


Offer regarding the distributor 
| 


Some of these thoughts are not new, but they have a sharp new edge 
1 ~ j q ‘ 


loped 


ti iT ; ‘ hues } tor | 


While we take issue with 
hardly argue with the words of his objective: 


Mr. Geary on some points he raised, we can 


‘ ‘ | 


The Gordian knots that impede the electrical industry are too tough to be 
cut with a meat cleaver and too complex to be untied with generalization: 


Mi (5 
f t 


History shows this is to be a truism in the affairs of nations. If can be just 


as true in the affairs of an industry. 


Omran ress r——_— 


EDITOR 





**G-E's NEW MANUAL STARTER is really packed with sale “THIS NEW PLUG-IN HEATER 
dicating light form is the same size as the seconds. Just take off the 
i'll find the starter has many features that from the front of the start 


se 


t ite k Ww CxXatinpie inserted the 


“OTHER NEW FEATURES includ new termin yn, sm “SALES AIDS like 


er ize wrap-al ind cover, capti min ; ws, 8 starter easier to sell 


through wiring map-action conta mecnanis sitive customers read. Y 
j sition indicatior f erload to tell the G-E mar 


BILL RINNE OF MILLER-SELDON ELECTRIC SAYS 


‘“G.E.’S NEW MANUAL STARTER 
IS SURE PACKED WITH SALES FEATURES”’ 


GENERAL @@ ELECTRIC 





a eons they Ve 
dale} (-t-t-lilale 


The Christmas 
Gitt-Giving Craze 


Is it getting wilder or waning? 
How much do you spend? 
Is it more of a headache than a help? 
What's the most popular gift? 


Where do you draw the line? 


is it getting more commercial? 


How big a problem is "snubbing?’’ 


Are these some of the questions that plague 
you annually when you're making up your 
business gift list? Contained in this special re- 
port are the results of an EW survey on this in- 
creasingly difficult problem. For management- 
salesmen answers to many provocative gift 


questions, turn page. 
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Distributors Tell Who Gets What 


k GRASS ROOTS GRUMBLING 
| Husine (Christma i] il 
i chore as filing an incom 
en ul til iti n 


W 


rede 
Her 
‘ question 
m. Manu 
on pa 


ti 
iT 


More distributors prefer to let salesmen 
distribute their own gifts to customers 
than to send gifts directly ... 


but the direct method is almost as popular. An 
bution 


Distributor’s average Christmas expendi- 
ture is $1,281... 


but this figure can be misleading. Alm 
ill whok el iu ed reported thei 
Anoth es 
th | 
OOO. % 3 ind 
d the latte 1 distril 
>4,000-$5,000 annual expenditure) 
omment W have 
kee] 
tw 


in 


Pen and pencil sets are distributors’ 
favorite gift... 

but other items are close behind, \ 
ed the 
hiefl 


ham 


heck 


Distributors have a tendency to change 
gifts each year... 


. and the trend is clearly defined. ( 
of gift last 


The cost of gifts to customers each year 
hasn't gone up... 


. at least, not much. Ih 


SOM id the 
t that the venera 
mi \ Lo An 


a ‘ nto 


Most distributors do their buying in the 
late fall months... 


. although a few buy in July. P 


| { 
lon tir 


ul il ion 


in the Sept 
Ot il 


Most customers accept gifts as a matter 
of business rather than friendship .. . 


.. but many distributors are resigned to it. Ihe find 


+) 
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and Why, Rue Evils of Commercialism 


This “commercial” attitude, say distribu- 
tors, has increased... 
and how! Ex ' nism tal Opinion was divided on how much gift- 
flat! t “ce ha eased giving helps business... 


1) | 


. but everyone had a theory, \V\ 


Most distributors draw the gift-giving 
line at top echelons... 


or at least in key departments. | 


A majority of distributors said that ‘snub- 
bing’’—real or imagined—was a problem 


and there was concern all around. | 


THIS CHRISTMAS LETTER 
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Gift-Giving Craze (cont.) 


The Salesman’s Side 


More salesmen give liquor than any other 
gift... 
. in fact, by twice as much, Food (management's No 
runn | B the Nid wilh alesmen 


bourbon three to on 


Most salesmen share gift expenses with 
the company... 
and only &% pay entirely for their own gifts. |) 
as the company pa for ¢ rything 


Only 18% of salesmen select their own 
gifts... 
but another 33°. share the chore with their bosses. 
; ol the ist reported, management take are ol 


entirel 


Salesmen like to switch gifts each year, 
$08 . « 


but not quite as much as management. By way of 


ome percentage +9 of the salesmen give different gifts 


h year, while 6¢ of management do 


Despite switching, salesmen seldom 
spend more one year than the previous 
year... 

. and exceptions came to only 16.6%. 


\ Detrou ilesman realisticall 


( lopme nt 


reported that any 


mMmcrease depet 


Cres 


CUSTOMERS 


troit's | 








Most salesmen don’t do their shopping 
very early... 


. certainly not before fall. | 
reported stocking Christma 
1 fair share in the summer nx 
uying until September 
At that, they 
hasing ; wed inead ol Sal ! ecembt 
November acc J for the i (31% of the re 


mainder 


Salesmen feel that gift-giving is highly 
commercial . . . 


- and too dollar-happy. Cal 
whatever, but an astonishing 
ittituce vere Neaviel n the dollar than on 


ynicism, realism, or! 
salesmen said the: 
ustomel 
the heart I hose tuting that ustomers a cepted Christ 
mas kindness tor triendship ake alone and those wh 
quoted equal parts of friendship and business came out 


about even (11 and respectively) 


“Commercialism” is on the rise, they 
think ... 


. « » but not as much as you'd expect. Surprisingly 
alesmen (61°) than distributor 
mercialism”” had increased 
A_ possible explanation enix distributor noted 
ardonically that “the ommercial attitude has always 
| 


AU! 


been so predominant there wasnt much reom lett 


improvement 


Salesmen are quick to draw the line with- 
in an organization... 


. and are considerably more ready to do so than are 
their employers. Just under > of those questioned said 
they did, compared to management 

Among rules of thumb 

Size of the account Pa 

Generally | give 
getting the busines 

Lat rosse Wi 

Those associated 

Divided 


up to th 


The “‘snubbing” problem isn’t too big a 
worry... 


. compared with management. Not as many salesmen 
(31° ) as distributor ; id th I 
the snubbing problem 

Of those who said the A most reported the dil 


ficulty was embarassment trom personal to financial 


Either gift-giving doesn’t help business, 
OF se 


. if it does, you wouldn't know it by salesmen’s re- 
sponses. Only a scant |' of them thought it did and a 
overpowering 81 thoug t did not. The VE figu 
was less than half of m Opinion 

This has been carried to« 1 f something small 
$ given, customers thin And in that case 


ou're better off not to give anythi Wichita, Kansas 
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WIN FAME AS A 


Lighting Expert: 





Enter your outstanding 
lighting jobs in the 
1957 International 
Lighting Competition 


rhe parade up Broadway is an exaggeration, of course 
But you can win a reputation in your own commu- 
nity as a lighting specialist a reputation that will 
help you build lighting business and bring you greater 


lighting profits 


Ihe 1957 International Lighting Competition offers 
you that opportunity. It requires that you supply in- 
formation on an outstanding lighting installation in 
which you've had a part — selling, planning, or sup- 


plying equipment. 


Besides cash awards and certificates, winners of the 
contest will receive valuable publicity. Stories on the 
winning entries will be published in ELECTRICAI 
WHOLESALING and other trade publications. Pub- 
licity will be released to newspapers and other chan- 
nels on a national scale. You can use this published 
material as a tremendous selling advantage with your 
customers and prospects — to bring new business to 
your door, and to “sell up” on the range of lighting 


work you handle 


The contest is open to electrical distributors 
electrical contractors architects or engineers 
electric utilities. It closes October 25th 


By cooperating in joint entries with electrical con- 
tractors who have installed your outstanding lighting 
jobs, you’re both in the running for the business- 
building prestige that contest winners will reap 


Let your outstanding lighting jobs help you create 
greater lighting profits, by entering them in the 1957 
International Lighting Contest! Right now, before 
you forget, mail in the coupon for full details 


October, 1957—ELECTRICAL WHOLESALING 


- 





Berlon C. Cooper, Chairman 
1957 International Lighting Competition 
330 West 42nd Street, New York 36, N. Y 


Please send me the rules brochure and 

the 1957 International Lighting Competitior 
Name___ 

Company 

Address 

City Zone State 


SE ST Sn Sc sume seme! 
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“TE Sell to Anyone” 


That's what one salesman for a New England electrical distribution firm says. 
But, of course, he qualifies that statement by saying he'll sell to anyone as 


long as the prospect is recognized as legitimate by the electrical trade 


By Robert S. Bush 


L}THOUGH the contractor is his 
biggest customer Fd Kerns 
hits everyone and everything 


as long as the customers are recog 
nized in the trade 
I want to be like the city of Wor 
cestel Mass diversified the sales 
man for Green Electrical Corp 
Because the industry is diversified, | 
cant afford to be a specialist lo 
satisfy all my customers, I must know 
is much as possible about each 
e Extensive Training—lo further hi 
knowledge of the industry and to be 
of better assistance to his customer 
Kerns has attended several cours 
presented by manufacturers 
In addition to learning how to solve 
panel problems and how to lay out 
busway distribution jobs, the salesman 
has added to his knowledge of lighting 
by attending the Certified Lightin; 
ind Illuminating Engineering Societ 
ourses 
Ihe electrical field is large 
omments and the salesman ha 
keep up with the constant changes i 
products Both practical experience 
ind training are necessary for succes: 
tul selling 
In choosing diversified selling, Ke 
it i adventuresom He 1dd 
that he is able to become personal! 
involved in more and different situa 
tion and 1s thereby able to 
his overall knowledge of the busi 
e Customer Classifications 
places his customers in. three 
fications: industrial, contractor and 
hardware. Each of thes type account 
different, he ha found. Because 
of it, he uses different ipproache 
elling to these ustomer 


* UTILITY 9) wore 





na 


Turn page for selling methods 








“I'll Sell to Anyone” (cont.) 


No Service Is Too 


SPECIAL RACK 


ellin lk 
vl that ustom 
maint m ad { ibout how 
electrical equipment 
[hese maintenance personnel ha 
of problems they 
ne comment 
the oblem 
beaut I'm 
them what 
install, such a 


ou run 


ilwat faced 
material the 


BX 


vith telling 
should 


tubing 


busway 


It nec if ri 
of lighting 
the p 


ommend typ 


and control 


ystems to fit 
irticular needs. And most import 


taunt, its nece ivy 


to explain why | 
make specific re 

Kerns 
tling 


ommendations 
asked by a 


manufacturer to 


once was 


bot 
machinery ob 
tain a special type of wire 


had 
Canadian 


The manu 
facturer received an order 


firm 


from a 
and needed Canadian 
approved wire t the 
tling machines 

I had to make everal « 
I came with the 
“but I 
manufacturer 


include in bot 
ills 
material 
finally 


wanted 


he fore 
the 


found 


up 
salesman says 
what the 


44 


want you 


mto 


to 
to 
supplies quickly 
al 


tomer at 


Otten 
contractor 


be in their vi 
rv 


I often try to 
tractor 


» tee 
Bete 
an a 


A Working Man I 
ition, Kerns 
tomer | 


H ni 


more like inorm 
found 
I! 


dons 


conu tor 1 i ry 

ment of the electrical 

explain H 

the dists 

| vive 
ible 


mdu 
mean a 
butor’s busine 
him as much serv 


Ker deliver mail iten 
homes if he is 
cinity or they 
He does this 


find 


nee 


usuall 


when he can the cus 


home ¢ lunch 
approach the 


h his family or at home 


iting 


con 
throug 
a personal approach and a 
to learn about what the contrac 
iS erested in away 


from work 


that the cor 


IN por 


vooud 


Small or Large for Kerns 


AIP IE 5 
— ik ee 


lot 
e Novelties 


Important 
( 


! roune 


that the con 


© Spot Solutions 


been 
finds that the 
ttended hely 

time for 


VOY 


| 


different 

when come 
I want to be 
the 

a profit 
know 


oO! assistance 


large 


enou th 
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Circeitece 
\ 


~ 


Insulated Wires and Cables 


Pictured and described here are just a few of the many wires and cables 
that are made by CRESCENT 


ABC ARMORED CABLI 
Has prefabricated breaking lines which make 
flattened bonding wire to contact 
of the armor assures a 


installing 


easier, quicker and safer \ 
with the underside of each convolution 


permanent low resistance of armor 


SYNTHOL BUILDING WIRI ryvk TW 


For both wet and dry locations. Insulated with a special tough 
thermoplastic compound High dielectric 
for same conductor size 


and mechanical 


strength. Smallest outside diameter 


permits more or larger conductors in same space 


Z 500 000 CM 6O0V RH- 75 Cor RW-60C 


ENDURITE BLILDING WIR rYVPE RH-RW 
A dual purpose wire, for either dry or wet locations. Type RH 
because of higher permissible 
of amalier size cable 





has a greater carrying capacity 
operating temperature which allows use 


at less cost 





PNT HW 


IMPERVEX TRENCHWIRI rYVE USE-RR 


Single conductors for direct earth burial. Has a heavy Neoprene 
jacket over the rubber insulation. Provides low cost, permanent 


underground cable installation 


Caw 


STEEL TAPED PARKWAY CABLI 
without additional pro 


Designed for direct earth installation 
special type 


tection, All standard types regularly supplied and 


cables made to customers’ specifications 


IMPERIAL PORTABLE POWER CABLI 


Illustration shows Type SH-D 5000 Volt Trailing Cable for 
supplying power to electric shovels, dredges, ete. Covered with 
extremely tough Neoprene jacket 


CRESCENT 


PyVk thr AND TYPI 


earth burial a an nderar 


wiring in damp 


BLILDING WIRE PyVh RH 
Hraid or Neoprene ered 
Highest quality insulation for use ir both WE: 


locations at ‘ 





SERVICR CABLI ry 
Hoth Style A (armored) and Style tf unarmored) are approved 
by t nderwriters Laboratorie ae service entrance cable 
the ide of « building without additional 


may be run down 


protection. It is tamper-proof, flexible and lightweight, moistare 


resistant and tame-retarding 


NEOPRENE 


oil-proof portable 


INTERLOCKED ARMOR POWER CABLI 


lrovides a flexible metal-enciosed method of wiring for power 


VARNISHED CAMBRIC LEAD ENCASED CABLI 
Varnished cambric insulation has high dielectric strength and 
long life. Not affected by oils and greases. This cable is supplied 
with lead sheath for wet locations or weatherproof braid for dry 


locations 


INSULATED WIRE & CABLE CO 


TRENTON 5, N. J. 
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TIPS ON THE CODE 


Designed to help you backstop customers on... 


Article 430—Motors 


The background and importance of revisions distinguishing hazard, motor 


overcurrent protection and the use of up-to-date load current rating tables 


CCORDING to the 19 

fractional hy motor eithes motor BESS 
writer that a truce 
ry 


portable or fixed which w Sponsor: i change 
manuall tarted and within iv ot ored b lison Electr Institut ortadlk i 0 OM connected 
tI tarter location, wa onsidered to vill ‘ ‘ | ive of reducing th t¢ recep if such as a 
protected hy the overcurrent numerou 1 1 fir ittributed 1 i I ity i I food mixer 

ice protes tinge the onductors © « fra na ip motor the very na 

ut A i result everal fractiona ul oO cl use may m™ readily 


hp motor ould be placed on 15 or 20 Distinction in Hazard 0 } om ¢ cation to another 


mp circuits (Se $3434) } ‘ (ode revision make i nad per ! en in operation 
mon of the C ode ( nctiotr rm the hazard hetwet i ] t idly noticeabl 
| j le mot ind one which 1s i le mM may be disconnected 


reuit 


n reword 
ton | i* ) ( trie Cll al 
{ 


fixed motor, re 
| 


method of connection 


Fig. 1: Sec. 4322-b, Motor Overcurrent Protection “sete 7 
i fixed wiring method 
| . ' eM oe - owe ect h motor to th 


and the 





insupervised 
may ci velop 
motor hecome 


ults. Such 


m full realized 

ition ippeal 
manually oT I 
en though con 


unsurm 








—____— ed 


One Horsepower or Less, Manually Started. 
} ‘ masoline pumy 

ccd when ! 
fixed con 
protected 


motor 


ippl caliol 


ion ana 


ince will minimize 
fire au to th 
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NO 10 in a series by B. A. McDonald 
° NOTE AUTHORITY ON THE Ovt 





‘ VOCll 


inadequate protection ol 
hp moto! tallation 
influence 


fecadel 


Sec. 4328: Motor Overcurrent 
Protection 


CVimous! 


According to the 1953 


| 
real 
rovisions of Sectior +4 


} 
Fis 2) mad 
fuses and th 
tatus of i 
juestionabl 

Ihe |19S¢ evisi 
ognizes in exception lor 
protector ind clarifte the 
hetween a thermal utout 
tector | new detiniti 
(Mw) 

I he 
prompted by the 
Vriters Laboratories 


ingle pole thermal rote 





, } ! 
pia TTS 


Devices 


ihe moto 


4328. Number of 


Tables 21 and 22, Chapter 10 


tr hull Ome i! nt 


, ae m ; The rmal 8 itout 





COMING NEXT MONTH: ~~ Ees 


Article 510—Specific Occupancies 

Covers changes affecting the 
classifica‘ion of hazardous areas 
and what you can do to point out Y 
needed safeguards to certain types Thermal Protection 


of customers 
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COUNTER BALANCE 


-_ 
h, 


wi 
" 
{ vs 7 
i ees 


WH 


Man for man is the rule at the Griffith counter, where floating countermen take care of sudden rushes, keep the load light. 


THEY RE THE TACTICS BEING USED BY: 


A Counter Platoon System 


Counter-clogging is no problem at Griffith Electric Supply Co. Inc., where 
fast-moving, quick-changing counterman platoons take care of customers 
—both in front of and behind—the seldom-crowded counter. 


By John D. Martin 


SYSTEM 
ontro ial in at 
haradl 1 
CGiriffith Electr 
Irenton, N. J 


belore i rubt 


VTLOON om 
football 
topic for argu 
Supply Co 
using 
Michi 
Arms 

! long atte! 
ha peen a part of the 


operation it Crriflith in 


firm was 
194° 
t upgainst 

ind, it might 
Platoonism 

untel 
1938 firm opened 
lo he ure Giritl 


limited man 


when the 
® Floating Team 
omewhat more 
ithlets counterpart 

ther I he Jerse 


iles emplo i floating for 


ith use a 
force than it 
but the parallel I 
whole 
of nine men 

Ihe alternate u thus have either 
While on 


ountel a 


four or. tive membe! 
group mans th 

vorks on stock and 
e Special Reserves 


hipping 


[here is even 


48 


third platoon. Stockmen, who normally 
vould get little 
their 
other Saturday 
Cal lhereb 


and (2) increase 


counter training, get 


hance at counter action every 


nine months of th 


they: (1) relieve the 
their sell 


acquire the ne 


regulars 
ing knowledge ind 
if easonineg 


Free 


there are 


it 3 


ountel 


substitution being what 
in effect 14 available 
whem rushed 


that 


could be 
should 


men, all of 
into servic it one time 
ver be nec ify 

© Self-Service System—Such a 
ton however, be 
CGiriflith h till 
ounter-jamming 
( ustomel ire thu 
treel behind the 
round the 140-ft-long 


look dS 


as countermen 


situa 


would be rare iuse 
another answer to 
optional self-service 
enabled to mingl 
counte! brow 
sto k 

rt 


much a part 
them 


hel ve 


ting wit put it, “You 


ntermen without 


Sigley, an 


nt of the 


man Joc 
system, 
way Mur counter! 
like upermarket 
ially if they’re in a 
vhat they want on 
I to 1 clerk 1or 


they can go 
Will and make double 
ul ot what Ut! retting 
® Many Advantages—-Ihere are other 


tt V intary self-s 


another 
For a 
the counterman un 


omparisons 
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COUNTER JUMP COUNTER INTELLIGENCE 


Behind-counter customer gets help from counterman Pal- Countermen Sigley, left, and Leedom, center, offer plenty 
mieri (right) under optional self-service system of know-how, pool talents to help customer 


l in stock 
to check-list it 

¢ Supply Problem 
problem, of 
fast-moving 


k ilmost 


thing 
juipment 
“How To Win Friends” 
ith ping ustomers hap] 
ist so much applied Dale ¢ 
As their formula goes omp!| 
yurtesy equal ile 


nt of the pe 


em also h | 
e Credit Counts 
WI 


te 


e The ‘Wrong’ Approach 


istomers ha 


paradox 


« kriendly to Customers 


Counter’ Practical 


{ 
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ver hi ‘y 


jive 4 ny 
pb } , 


| A ‘\) 
1) oes 


Ay 


NAED Western Region Convention was scene of historic-histrionic portrayal, where ... 


Distributors Look at Life 


and problems, industry-wide and individual. Appeals for three-branch 


teamwork and effective distribution were made, along with talk of sleep- 


ing giants, anti-trust laws, value of services, and manufacturers’ shortcomings. 


di HIS is your life, Mr. Distributor 
your life as your suppliers and 
customer: ee mn, your life as 


ou share the mutual problems of th 


industry, your life as you view your 
own problems 


With this theme, ne 
distributor 


rly 


ind manufac 


600 electnm 
il supplies 
ture 
Calif., 
Western 
National 
tributors 
e New 


guests convened at Coronado 
Sept. 8-11, for the 
Region Convention 


Association of Ele« 


annual 
ot the 
trical Di 


vP 


Was 


Als 
the 

Pacitk 
Diego 


the 

Ralph 
Electric 
president for 
NAED. In addi 


featured at 
election of 
W holes ile 


as Vice 


cone lave 
Rohrbac h 
, oan 


western 


to 


th 


region 


tion, ¢ i I f Argo klectri 
Supply C<¢ Park. ¢ 


Hal | 
Co 


Huntington alit 

Boeger, State Electr Supply 
Oakland ind Roger Chown 
Chown Electric Supply Co., Portland 
were named to the NAED board 
VOVCTNOT 


At th 


mecting V¢ 


lively f 
whole ile! 
th 


iensive 
tern 
many visitor from outside 
heard Sp ike! 
keved to the 


thinking 


whose topic wert 


idea of stimulatin 
mong ourselves and to 
creating better 
the thre 


industry upplier 


understanding among 
ot the 


and 


independent branche 
distributor 
ustomel 


M 


ha 


sidered 


whol 


¢ A Competitor 
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dent Sam 
hould 
ethics and 
much a 
nde And 
now, he 


tler’s 


rovocalive 
first days 
ulive vice 
Electrical 
lared that 
‘ ipating 
pemy i 
to the 
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the 
contractor 














nm vou can h* il that th 
treat him (the distrib yrs i 
tor) aS a competitor 
In calling for bett relationshy 7 
" 


between contracto 


will 


















supplier 









(seary suggested the dusl team ol 





uppliers and contractors playing on 






the construction gridiron must do thes« 





things: (1) Determine functions. Who 
does the estimating Who do the 
ngineering? Who do the selling 
Who does the warehousing? Who ex 

> Who do the fi 


nancing (2) Develoy i uniform 















pedites materia 






procedure in the submission and treat 






ment of materials bids; (3) Develop 








continuing liaison nationall ind lo 
illy so that all members of the team 
will know the signal (For editorial 
comment on Mr. Gear remarl Ya 










$5.) 


"¢ 





Pas 
e Four Key Areas Garlan 


Morse, general sales manager, Lighting 










Division, Sylvania Electric Products 






Inc., in urging more effective distribu 
lion aS a means to greater profit, de BUSINESS SIDE of Western Rey nvent ‘ fie ti picture of 


scribed four areas essential to the g of ft t ‘ ‘ s! arra 






K enneth } ; } ’ ryitt 


lectrical wholesaler’s operations 
(1) Good financial management o1 











good control of investment require 





not periodic but regular investigation 
I he proper balance of asset 
i dynamic thing and one that has to 


be ridden like you te i pirited 








horse constantly 







(2) Effective purchasing demand 
trained personnel ipable ol making 
urate value analyse 1 hi peaker 










idvised that the purct ne head be 














in active part 1 in planning rou 






Omcon 


} 






imaise mul are lanning to 






(3) Up-to-date operations 
rent anal ol all a ‘ 





edures ind roc ‘ to liminate 












those not ontributin t nit im 










rovement 





’ 
(4) Progressive selling, ithout 
} 


wh ! Ol will tuall 1 tr 







ential ront that I m oul 





e Before the Mirror 








enting a bitin itire on certain fi 
won Be + chert SOCIAL SIDE 
orical phases of ek ical distribution 
in mdustr noderator Ralph Roh , 
ich paid triputs i vestern whol 





SCO). San 






(sraham 
Reynolds Electric Co Lo Angel d I th , torn |} f nal ‘ "y a 
NAED vice president Sam Mesick t} jueezed Fifty | 1 < t-t tiet f lect! | good 














Lo Angel Whok le klects Le A ted t pl tt t IM if t i the diff 

Angeles; Fred Goss, Electric Suppli Distributor in the skit tween the holesale distribu 

Distnibutin San Dieg Sam Scott e three Charges At t econd flirt ntribut to the indust n 

CGiraybat Electric Co In Lo ‘ NAED executive d t \ hose simply |! ff of it 

Angel ind Ernie Karster Gough th W.H per lied on manufa H f wed fF } 

Industri In Los Angel turers t ve serio tudy to thr H lent of ‘The Flectr 
[he San Diego players then sketched } refusal to recognize the cost ( tion of I Ange who urge: 

the life of the distributo n the in nd rvice | the wholesale distrit 

xperienced Twente the tough-sled tor’ refusal t eco@gnize that whole tinued on page 11 
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ABC's of SELLING—NO. 10 IN A SERIES 











“You've got to stay alert for these signs that you’re losing out!” 


Keeping Profitable Customers 


Salesman Junior Stevens learns how to read the danger signals of customer 
dissatisfaction and what to do about them in advance to head off trouble. 
Old Bob teaches him that the salesman's the key to keeping good customers. 


By Winston N. Coburn 


wrong idea 


FIER delivering a batch of orders and collections to Junior, it sounds to 1 
the office, Junior Stevens was making a quick round ilready 

before closing time. Barry Brown You say he hasn't 
his refusal to order is his way of complai and a pretty 
emphatic way, too? From what vweard, I feel that 


“7 
| 


Cobb shrinks from unpk int dut ich as telling of 


of the warehouse ou feel that 


Pioneer's head counterman, called to him down a long 
tock-aisle 
Hey Junior, what's happened to Cobl nd Dick 


Haven't seen any orders from them in week a salesman who's mi 


Dont rub it in, Barry. I gue I'm b ’ Ooze! ; 
ly hy j | Formula for Failure 
out gently. Cob is friendly as ever no 


Now, Junior, before you « ise that power of sug 


grip and, as you've noticed, no order 
gestion that you mentioned ou've got to know what 


Old Bob Davis came around the corner of 
notebook in hand. He pointed his pencil at 
salesman Couldn't help overhearing your bad new 


Junior, and the best of us can lose an account. What 
Haven't you lost, just do one of tw 
\ tand continue to call without getting to oot of this trouble 


your customer ts thinkin lave never found a better 
ource of information than th istomer himself 

On the other hand ou want that account to sta\ 

bothers me is your expression I gues top calling or 

talked with Cobb’? Don't you know where ye 

, Stop calling? 

Power of Suggestion Wien DD eas cues tes in our it weed Beet 

“No, Bob, | haven't asked him what wa vrong. Sort to Cobb, if you keep callin vithout ever asking him what 

of figured that since he hadn't complained, I'd just be is wrong? Well, Vl t ou—it would look to the cu 

borrowing troubl kind of sugvesting that we weren tomer as though Junior Stevens was a stuffy individual 

who was mazntaining—|! h attitude that Pionee! 


doing right by him 
you remembered m\ never made a mistake and that he was politely tolerant 


Old Bob grinned wt 


tip to never put wro 1 | peopl minds it of the customer's stuy 
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than average 
i couple of b 


That's 


her 
nm your ft 
thei 


Junior 
endiie 
future ord 
manner the slightes 
llow him the 
rightfully your b 
thanking him for his bu 
to impress on him that 
isking for it 
Look, there's ¢ 
Let’s ask him how 


him 1 


get 


impr 


by repeated] 
A. OV 
! 


P oneelr 


by speech or 


must 


judgement 


Problems 


St 
Dickson 


managel 


need 


You 
“It remind mu 


It v i parts 
the 


ome years ago 
partners, Fert 
business with him 
Holton, the othe 
brupt and critical 
elling, | suddenly 
Fert 
com] laint 
At first, | wa 
cornered Fe and asked h 
vould to do to get thei 


had been so intent on finding 


lers 


ecm 


Tris 
have 
Ome 

indl 
h 


COnVIN 


delivery or h 
ol 


failed on price 
ed 


would 


| almost 
that I 
ve them as 


mi the point 
has 
well a 
he impact 

“Suddenly, I ilized that th 
had ever given that Holton 
I had a hunch that Holton 
outht and I 
“Eventually, | 
ver forget hov 
t the ount 
of the 


to 


i" 


t 


the ce mpet 


{ 


ror time before t 


re 


re 


Wi 


tarted 


ne 
A 


partner 


Hidden Objection 


igainst th he 
What I 


your! 


tomer mind 


your « 
If | 
their oby 


u 


were In 


nossible answer ¢ 


! 
that 
That 


That's 


you will find 
your Cur 
just alm 
“I think 
ing account 
} that 
keeps m 
I did quit 


declared 
with los 

I'm afrai 
laughed 


ftir 


October, 


ount 1d 


I hip 


m 


| 
USING 


ng 


ou lo 
| 


the enera 
hn of a problem ] faces 
Iso. One of the 


ind | 


f 
) 


Well 


ome whe rt 


the 
boss 
ilesman 
rimly, th 

For yeal 
h bu 
rageously. His techn 
upposed to 
but I 


Sman 


the 

i pi {tt | ‘ very (; 
| month 

teal 


Ou af©r 


cst n nut 
thlank 
Do you 
2 ision wher 

of thei 
q He 
Holton 
tion. | 
hed 
vas the 


le 


on dump 
that 
bodily 


mie 


to 


poin 


ile 
out 


if if} 


orders vhen 


il cr imply 
that I 


Kept 


{ 


on talk u handl 
mie 

Fer 
then 


th 


hint 
Right 


manager of 


first 
ision 


al 


ups mn cl 
onfidentl 
fail 
I}! eventuall 


ré 
him 
the busine but 
to find that almost 
‘udeing th Head-Off Complaints 


The importan to | 


ed to 


him 


iching tnat 
Old Bob conclud 
the vhether the 


to point ol 


an 


omething 


COMING NEXT: + 


to your best advantage 
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Type "YS" This unit is unflanged 
for surface mounting, and it is 
Dust-Tight and Weatherproof 
The simplest in design of all the 
Cast lron Boxes in the broad O.Z 
line, the Type “YS” is also the 
most popular and the most widely 
used, UL approved, 133 sizes 


02. means 


more for you 





Type “YU” A Recessed Cover 
Junction Box, the Type “YU” is 
designed especially for flush 
mounting in masonry. Weather 
proof and Dust-Tight, the box hos 
an inside flange and recessed 
cover. UL approved. 43 sizes 





ELECTRICAL 





Type “YF” UL cpproved as Rain- 
tight, the “YF” is Watertight 
and submersible under a 20 foot 
head of water. Designed for out 
door use, this unit is recom- 
mended wherever a watertight 
installation is required. 78 sizes 


CAST IRON BOXES 
CABLE TERMINATORS 
POWER CONNECTORS 


SOLDERLESS CONNECTORS 


GROUNDING DEVICES 
CONDUIT FITTINGS 
INTERLOCKED ARMOR 
CABLE FITTINGS 
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Sales Office and Warehouse 


Type “YH” This is a heavy duty box, 
with extra-thick walls. It is listed by the 
Underwriters’ Laborctories, Inc., as Rain 
tight. Type “YH” boxes are submersible 
under a 50 foot head of water. 80 sizes 


Type “YR” An outside flanged recessed 
cover box, approved by the Underwriters 
Laboratories, Inc., as Raintight, the Type 
YR” is designed for flush mounting in 
45 sizes 


walls or floors 


QZ. gives you 
10 types-—678 sizes 
to choose from! 


O. Z. Junction Boxes are built in such a wide, wide 
range of types and sizes that they meet almost unlim 
ited standard requirements! In addition, all O. Z. Junc- 
tion Boxes can be supplied with modifications that meet 
your specific applications exactly. Materials, conduit 
entrances, and mounting lug locations all may be 
varied. Yet, no matter how you order, O. Z. Junction 
Boxes embody—in design, in detail, in materials, in 
workmanship—the high standards of quality charac- 
teristic of all O. Z. products. Next time you need junc- 
tion boxes, take advantage of the largest selection 
available in the industry! Make O. Z. your first choice 


... It’s your biggest choice! 


262 BOND STREET - 


BROOKLYN 17, W. Y. 


406 So. Cicero Avenue, Chicago 44, Ill. © ESterbrook 9-0326 


Office and Factory: 749 Bryant Street, Son Francisco 7, Calif. © GArfield 1-7846 
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Type “YW” A hinged cover box, the Type 
YW" makes an ideal enclosure where 
equipment within the box must be in 
spected frequently and easy access is 
required. This unit has been approved 
as Raintight by Underwriters’ Laborato 


ries, Inc. 110 sizes 


Type “YT” 

This box is designed 

to be mounted in sidewalks and other flat con 
crete surfaces, The checkered cover has re 
enforcing ribs and is made to withstand 


pedestrian and light vehicular traffi 33 sizes 


Type “Y58E” 

This unit is designed 

to top off an underlying concrete pull box. The 
flange and cover can be replaced without dis 
turbing the box the same as the Type “YT’ 

5 sizes 


Type “YE” 

Designed for horard 

Group D Type ve 
boxes are Explosion-Proof, Dust-Tight, and 
Weatherproof. All joints are of the metal to 
metal type, ground to exceptionally close tol 


ous locations, Closs | 


erances. 80 sizes 


Type “YG” 

Dust-Tight, Weter 

tight. For hazardous locations, Closs 11, Groups 
E, F, and G covering atmospheres containing 
metal dust, carbon black, coal or coke dust, and 
grain dust. 76 sizes 





THE SALESMAN’S TECHNICAL NOTES 





DYNAMIC SPEAKERS 





Permaner ?t 
Magnet 


4 rT] 
| sian 


. 
bo/ce CONE 
. j f 
Los 


f 

















’O 
OVVIOCC# OLN t ll J 


TDD (OT OF DAF 
oo 


PERMANENT JAAGNET cone -type 
speaker /% most Common type of 
aynamic Speaker Currents sn 
voice co// Cause cot/ and cone fo 
move back and forth over perrn- 
anent’ magnet pole. Cone moves 
AT producing Sound Waves. 

















TRUMPET] -7YPE speaker uses 
tlared Ahorrt fo Aireck sound 
waves reproduced by “ariver’: 
Dia phragm 1 Ariver Serves Same 
tunctiori as Cone ‘np core-rype. 


IMPEDANCE MATCHING 


Maximum guality of Sound arza 
mirtirnwnm (088 of power 7s ob- 
tained wher speakers are prop- 
er/y mmnatched fo amplifier 








oe /5 of”s 


~ <8 OATS 
—P SF oArns 


aC OV7/TIOI 











Sound’ /s faken trom amph tier Through 
an “outpul transformer” Surrushed 
with severa/ Japs for connecting 
the Speaker: 


Japs are rnarked +7 “ohms”; the 
proper Paps are Used which corres- 


pond Jo whe :mpedarnce (in “ohms 
ofr the sheaker Or $L0@AKCTS. 


56 


(attached fe) 


\varce Co/// 


l ONNE2C 7/0 47S 
amplht/er Ol 


4Llectroma gnery 





Source of ° 
aArect carrerr#l.s 


ake 7 {s 


LLECTROMAGNET/C cone-rype 
speaker uses electromagne? sn— 
stead of permanent magner 
Source of Airect current reguired 
yo —_—, magner 1s nermally 
part of the power aniplitrer 
circart 








RE-ENTRANT or REF LEX-TYPE 
speaker /s shorter than trump- 
et type, bur sound Waves are 
Aoubled Lack Fo produce Sarre 
result as 17 loriger ype. 


) 


A single S-ohm speaker 
weou/d be connected Fo 


common” ard r oAm*” 


Anp/: fier 
| 1S | 
| Fe 


e | lL al 
et iq 


IBOATS 


terminals of output 


tran storm er 


"wo §-ohrn Speakers 
pat a : cConnecreda in paratlle/ 
would have ar /mped 
ance of #€ oAMmS; 
connection would be 
tn #¢-ch fap 


lwo S-ohm speakers 

nn Series would have 

an impedance of 16 

Ams; hoses! Jap /s 
4 45 oAms 


ELECTRICAL WHOLESALING—October, 1957 





Pinpoints the Information You Need on 


Systems-—lI| 


By W. J. Novak 
and J. F. McPartland 


AYOU! na } ! I 
L nd tems { Amplifiers 


the cone type, 


‘ 
th GE 


} | 


Next Month: Systems—Ill 
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@¢i 


UD Wane te 


alice 


INDOOR OPERATION— . 


‘i 
wattage 


of H18 
> JOOOu 
10001 


fof, 20 tr 


Indoors or out--Sola offers the widest line of 
constant-wattage mercury lamp transformers 


(‘onstant-wattage transformer ire fast becoming the ipplication even two-lamp transformers for opera 
generally-accepted standard for mercury vapor lighting tion of H-5 250-watt lamps and H-1 400-watt lamp 
Indoors or outdoors, there’s a Sola Constant Wattage Write for Bulletin MYV-211 for Indoor Application 
Mercury Vapor Lamp ‘Transformer available for every Bulletins MV-219 and MY-244 for Outdoor Application 


popular lamp size used in commercial and industrial = 
Sola Electric Co 
Regulating Regulating | 
os , 
Outdoor 4633 W. 16th St 


SOLA Wine Sinens 2 oo 
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One of a series of advertisements 
showing what National Electric is 
doing to make the sales job easier 


Who wouldn't talk to this Mr. Brown? 


A fellow like this Mr. Brown is well-known. Almost ev one wou Ym 
av mene (9) 


en the people who have et , ‘ N 
ews 


ind the things | Oo 
‘ 


take time to see him. | 
they’ve read about him 
National Electric carries on a continu 


to make you as well received as Mr 


to the important people who must be 
architects, engineers and people in indu 
You’re talking to some of the 
iren't so easy to see. In either 
work helping create a warmer rec 


of familiarity and interest in 


‘gt National Electric Products 





PROFITABLE 


t} 


O% Increase In Wire Sales 


NE MEDIUM-SIZE wholesale: 
has kept himself in the wire and 
ofitably 


ized competition by de 


cable business pr in the 


Vising a 


giant 
system of handling wire and 
portable cord keyed to customer ser 
vice economu warehousing and 
handling 

Coast Wholesale 
Cali 


busine 


Electric, Burbank 
has increased its portable cord 
during the first seven 
1957. Its building wire 
loday, 
20% of 


shy 30% 


months of sales 


are iw asing steadily wire 


and cord represent almost 


the firm’s over $2 million gross volume 
in the San Fernando Valley 
Los Ange kk whi 


operation 


section of 
! it concentrates i 
considerable 
effect 
cable has 


Growth—O! 
he en the 


© Shapes 
importance, too, has 


this attention to wire and 


had on the direction of the company’s 


business. Coast has worked into a 


stronger position as an industrial 


house with steadily tncreasing vol 
ume in this more profitable field and 


involved in- the 


necessity Of getting 


cut-throat 


with less 
Puce or 
house wiring business 

lo achieve this success with one of 


the more difficult phases, profit-wise, 


60 


day electrical supplies di 
irtners (Burt) Smith 
Smith, do this 


all portable cord 


tributing, ¢ (ieco 
and m Jack D 
1) Special 
through 6-3, on 


») Special order TW im size 


through 2 on reels and in colors 


order 


ree Is 


reel storage and wire hand 
that makes 
cable handling a one-man job at one 
fourth the olde: 
method 


4) { S¢ 


ling equipment wire and 


man hours of the 


They Sell From Reels 


Four major reasons prompted the 
Smiths to stock all 


port ible cord on reels as well as stand 


sizes of wire and 
ard pac kages 
1) To keep 
Wholesale had been cutting boxes. As 
a result, the 


many as 1,000 short ends, 


competitive Coast 


Smiths were carrying as 
representing 
both a storage 


ind inventory problem 
) There was a noticeable demand 


for portabk and some sizes of 
building wire in lengths 
the 250- and 500-ft 


( st 


cord 
longer than 
standard boxes 
wanted this business 


There 
market 


was a growing demand 


includes many aircraft 
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rit and labora 


ord in sizes not 
normally s d by most distributors 
[he Smith 
4) Wire 
had to be » a Vv a 
profit on thi 
market 
handling equipment 


plus business 
handling costs 
reasonable 
commodity in a com 
reels plus mechanical 


offered the 


petitive 
solu 
these ends. the 
thei 
hoth 


follow 


supplier to 
standard 
portable 
18-3 and 16 


on 1.000 2 and 3 con 
or and all 4 conductor portable 
SOO-{t 1 | type IW build 

OOO-ft reels, 26 on 


3 OO0-ft 


ord on 
ing wire 
1000-ft reel tf yn reels 

? on 2,000-ft Fach of these 
IW size d on reels in whit 
red and black t sells #s 10, 12 
and 14 TW in full 500-ft boxes only 
e Builds Business—-While on 
handling f } ible 


been ! DOT } st 


man 
orders ha 

factor, the 

re of the us¢ 

pportunity fo 
sc its bu 


1957 





Step by Step Story in Coast’s Successful Small-Wire Cutting Setup: 


ONE-MAN »y 


By Howard J. Emerson 


Ihe Smiths have enjoyed a 
increasing industrial busine b 
the maintenance departments of many 
factories and laboratori 
quent need for portable 
longer than 250 feet. It is not 1 
for Coast to get an order for 
400-ft length which it can fill 
have a saleable end on a reel 

lo the industrial maintenanc 
partments or the contractors servin 
the smaller factori the opportunit 
to fill the need for a long portabl 
cord without the necessity for splicin 
is an advantage. This convenience h 
brought Coast business from account 
normally accustomed to dealing with 
the chains or multi-house indepe: 
dents 

The availability of the more unu 
sizes Of port ible cord has drawn ma 
big customer! to Coast Whok 
While the pictures for th irticl . 
heing taken, an order was filled 
$50-ft of #10-4 Type SO, industs 
ord. Having a 150-ft short end 
ented no problem to Coast ind 
was business the Smiths most likel 
vould never have seen if the custom 


Continued on next page 
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ANY SIZE 


’ 


NEAT PACKACE 


QUICK SERVICE 





WORKING INVENTORY t or re rk t REEL ENDS 


A 30% increase in Wire Sales (cont.) 


New Materials Handling Methods Are 


MONEY 
built the new addition 
make ample provison 
We have, bolted t 
Doors for Salesmen nentl et tan 
Tri ‘ Té ao! ( 4) S| t 
t Whok 0.000 cm ' i) the Wi 
both e Price Stays Put 


e Opens 


} 


tablk ord 
ot portable Impo! 
flex and indu 


ecurits ! handlin 


than 


e IW Sales Increasing Whik 
W holesal olum 


ed as fas iS | 


( 


not t 
i this vear, the dec 
tS through 
meant more bu ime tim 
lhree re 
IW il 
Smitt 
elling an 
nz wire to industrial 


ctors who are gett 
I l ( ftormerl 


© Reels Are Accessible I 


f placing 


Csraw-Hill ri vith then 
BI ecial lengths of portable 


ctors ny 
trial expan 
market are 
frequent long length 
lengths the 
oast didnt 


through 


from ett ‘ l 
’ i ire handling Tin 


tomes ul } , ‘ 
thi ummet i I mW the reels, en 
to tell ve ‘ ou ; } | up much bu 
oil department believe the re has to be cut to special 
ortant to vou a 0 lengtl ' ustomer. A few da‘ 
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REEL EASY 


PORTABLE CORD 


! 


Man 
{0 t Who 


e One 


e Recognition Deserved 


B 


VISITORS ARE 
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Consignment Opinion Roundup 


In the wake of the decisions of conduit manufacturers to terminate consigned stocks, 
EW asked distributors for comments. Here's a sampling of what they said—plus the 


remarks of an industry observer. For other viewpoints, see pages 12 and 66. 


our conduit on ould not nec 


Put in, Take out 


are inter determination 

is denied the con 

aler under most 

greements, and 

worked out on a 
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More Drop Shipments? 


( nt 


Wanted for Some Time 


| that the out 


} nciiit 
ine ¢ m 


b t | t 1} k 


was exceeding the value derived...” 


s} ' } 
t k 


It doesn’t much 


fron to 


require 
that the 
take 


imagina 


puess vire manu 


facturers similar 


may steps 


logical conclusion 


that the cost of the money necessary 


to maintain consigned stocks was 


exceeding the value derived from their 
consignment policy. 
f t t 


Project your thinking ahead a few 


months and consider your position 


in the event you should be unabl 
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fe get cither conduit or wire on 


consignment Hf 


it will cost you more than 


you presently dream you would ever 


pay talk ¢ } 


\ 
} 
Iher« 


ware 


isthe manufacturer's local 


house to draw from.” 





NAED Reports to the Industry 





Big things are happening at the National Association of Electrical Dis- 
tributors. The NAED program of service to members and the industry 
is moving ahead. To keep our | 1,200-plus readers abreast of these de- 


velopments, we are instituting this new department, which will appear 


on an occasional basis. It will present NAED thinking on many subjects 


Outright Purchase of Conduit—''Facts that must be faced’ 
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Vverage size order 
his expense rate two 
points above the averag 

Iherefore, his total net fore 
eral taxes was two full points below 
that of Distributor B who maintained 
his competitive positior nm the 
dustry—and at an dequat 


margin rate 


The Role ‘Plus Business” Plays 
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Tool Left: Education 





Incandescent and Fluorescent 
Lamps are ‘bread and butter’’ essen 
tial items for you. They mean not only 
steady volume and profit but also a 
key supply leader for your men. Once 
they get the lamp business they get 
other supply business. 

Add CHAMPION Lamps to your 
line and give your men a new and real 
opportunity to pet in and yet lamp 


accounts they've never had a crack at 


CHAMPION LAMP WORKS © 


Lynn, Massachusetts 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 


before. Champion quality backs ’em 
up Wins steady re pé it busine Ss. [he 
( hampion sales plan is simple, direct 

no red tape nor extra handling ex- 
p¢ nse¢ cve rything to he Ip your men 
go after and get more lamp business. 

For new volume and profit in 1958 
look into the ¢ hampion Lamp story. 
It’s yours for the asking. Simply get 
in touch with 


plow 
e 


SINCE 
7UU 


; 
| | 
ck ge Bg 
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ALL HE'S CHECKING IS WHAT'S ON THE REELS 
NOT THE REELS THEMSELVES 


There’s no need to keep track of these 
one-way reels... they’re non-returnable 


Now available in all bldg. wire through 500 MCM, Triplex SD, and line wire 


Hi 


Eliminates bookkeeping costs. ) 
id the ext naner w | 


Saves storage space. \' 


r cable used 


Handles easier. | 


ible reel lighter t 


lequate { 
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ROME CABLE 


Cc O R P QO R A T | O N 
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“Heads-up” wiring 
in Texas... 


...as Crain Electric installs Rome’s tough power cable 


at Amarillo’s new Olsen Park school 


Th 


VerTheat 


Special polyethylene protection. |\osc.! 


pecial fame-reta t} 


ROME CABLE 


S& Oo RFR P © O N 


UNDERGROUND OR EASY TO PULL t LONG CABLE LIFE 
OVERHEAD. | 
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Revere’s new Fluoresign Outdoor Luminaire for poster fittings provides lighting for an unlimited variety of display 
panels and other vertical surface hown on the “city counter areas. Write for Bulletin 300-21. Just one of the wide line of 

4 amall wholesaler stock of new interchangeable Fluoresign Revere quality lighting con ponent 
From one responsible source— 

. * 
The widest line of outdoor 
. 7 . 
lighting products means increased sales 

From poles to mountings to luminaires, Revere offer All of these factors result in lower overhead, better 
the industry's widest line of outdoor lighting fixtures, and quicker customer service, and resulting increased 
completely matched ales. It will pay you to investigate the many advantage: ° 

This wide selection of fixtures from one dependable of handling the complete Revere line 
supplier benefits you in many ways. You solve your 
customer lighting problems more effectively. Ship . : 


ments are scheduled to meet the specific delivery require 





ments of each individual order. Billing, pricing and s 
warehousing are simplified. Purchasing can be planned 
more efficiently 
Write for catalog covering Revere’s complete line of matched outdoor lighting equipment 
Revere Electric Mfg. Co., 6009 Broadway, Chicago 40, Iil., UPtown 8-7100 
teatlable in Canada thru Curtis Lighting Ltd., Leaside loronto, Ontario 
OUTDOOR LIGHTING: Industrial Commercial . Service Stations ... Streets... . Sports Airports Shopping Centers 
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the “Man 
on the Ladder” 
selects... 





~ 
r 


Killark Speedolet a, * 


for their SPEED and EASE OF INSTALLATION 


with thinwall conduit. 






“I’m sold on Killark’s new line of SPEEDOLETS ... they make 
the fa test, neatest Installat I I've ¢ ae | ec! 


PILLAR 






For 


\; A ~, 


ae 
ELECTRIC MANUFACTURING ~ MPANY 


St. Louis 13, Missouri 






Thin-Wall 





Conduit 






Vandeventer and Easton Aves. 





SALES OFFICES ai 
WAREHOUSE STOCKS 







SALES OFFICES 


Exclusive Sylvania reflector fluorescents give you more profit 
... give customers more light at no extra power cost! 
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) ‘ } ct replacement 
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! r reduced main 
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flector neht into a Huorescent tube 
custome! 
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you can now otter out 
Hilable toda 
for low-cost replacement 


1a 


ara 
craic Propucts§ Ine 
10—Lighting Division 


Salem, Mass 


t lhehting 


ictuall i! wanes 
the exclusive extra-profit ad ' 
VAN Lt 

ania reflector fluorescents ae 9 
{ ston Street, 


business that 


Hipwe 


Ihese new Sy 
crease the relative brightness of directed > 
Promote 
vith no imerea , 
, ‘ if tue ol Syi 


light as much a 
money in y 


ina lamp 


in wattage our pocket 
ll wre and grow. Place an order « Ca 1 Electric (Canada) I 
i Supplier today / Building, M 


HOUSEPOWER SVLVANIA... fastest growing name in sight 
EVISION ATOMIC ENERGY 


IGHTING RADIO ELECTRONICS TEt 
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Stock and Sell ihe 
a” 


Ae 
#  ,DYNAPRENE 
IZ AOA 


with Complete Confidence 


WHITNEY BLAKE sells its portable cords only through electrical distributors who are 


serviced by seasoned, technical company salesmen, experienced in sales promotion. 


WB DYNAPRENE, 14/2 SO and larger is listed by the U. S. Bureau 
of Mines and Pennsylvania Bureau of Mines, identification number 
P-118 BM. 

FOR YOUR CONVENIENCE this tough, long-lasting cord is put up in 
250 ft. spools in sizes up to and including 16/3 


Write for complete 
WB Portable Cord 
catalog . 


there is no charge. 


Well Built Wires Since 1899 


©1957 


<3? = WHITNEY BLAKE COMPANY 


NEW HAVEN 14, CONNECTICUT 
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YOUNGSTOWN “BUCKEYE” CONDUIT 


... Provides Lifetime Wiring Protection 
For Frank Lloyd Wright’s 


Modernistic Price Tower 


At Bartlesville kl; he H.C. Price 
Co.—veteran oil and gas pipeline 
construction firm recently opened 
their beautiful, new cantilever-design 
Price Tower. Containing both offices 
and residential apartments, this 19- 
story, fully air-conditioned structure 
uses Youngstown “Buckeye full- 
weight rigid steel conduit for protec- 
tion of its important electricai wir- 
ing system from damaging elements 
such as water, moisture, vapor, dirt 
and dust 

Field reports across-the-nation state 
“Youngstown’s ‘Buckeye’ Conduit is 
easier to bend—easier to fish wires 
through and, due to its superior cor 
rosion resistance, affords a much 
longer trouble-free service life.” 
Leading distributors in every indus 
trial and electrical market are ready 
to serve you quickly and efficiently 
from thei amp! 

stocks of Youngstown 

“Buckeye” Conduit 

They're as 

your phone—why 


call today? 


Price Tower, Bartlesville, Okla 

Owner: H. ¢ Price Co 

Architect: Frank Lieyd Wright 

General Contractor Culwell Censtruction Co 
Oklahoma City, Okla 

Electrical Centractor: Industrial Electric Ce., 
Oklahoma City, Okla 

Conduit Supplier: Westinghouse Electric Supply 

Co Oklahoma City, Okla 


~ Ci | | THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Manufacturers of Carbon, Alloy and Yoloy Steel 
General Offic: Youngstown 1, Ohio 


ently wiring system approved today by the - cf : . uk a iD Cc es 
Natiorial Electrical Code as moisture-, vap District Sal > ffices in Prin 1} al ities 
or dust and explosion-proef for use in 

havardous locations and eecupancies 


rire yy Pid lad Go eal te ee 
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SYNROFLASHING ~ 


protects this root T/ sy) 
moisture leakage ‘|? mast 


Vibratit if dd. /NAage 


Blackhawk Endustries, Dubuque, towa 
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Design for the future NOW with 


liger Brand Armorlokt 


) 
JETTER THAN WORDS, the big 
liger Brand Armorlokt when damaged, you ha 


; 


New cables can be in get it out 


picture shows the box. Compare thi 
comple te flexibility of 


installed in an open rack system 


idded easily any time when your electrical load in vou 


reas ‘ is it surely will in the year to corn { vy. think 


temember the splicing advantages of this « 
too. It’s not likely, but if Armorlokt is damaged by complete ra 


crane or some other object, you imply insert a plice our AS&W 


AMERICAN STEEL & WIRE DIVISION, UNITED STATES STEEL, GENERAL OFFICES: CLEVELAND, OHIO 


Flexible Armoriokt eliminates strain at boxes Splices can be made anywhere 


United States Steel Hour 


USS TIGER BRAND ELECTRICAL WIRE &€ ¢ 


41 STANDARD TIGER BRAND CABLE FOR FUER? ,/ 
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b REASONS WHY ELECTRICAL 
WHOLESALERS RATE ROYAL FIRST 
FOR SALES... FIRST FOR PROFITS! 


V Quality-Engineered Products 


f Most Complete Line of Lamp, 
Fixture and Portable Cords 


V Top Brand Acceptance 
JV Modern Packaging 
V Rapid Service from Stock 


JV Nationwide Warehouses 


You always get rn . ell more when you feature 
the profit-proven Royal Electric Line. Prove it for yourself 


write us today! 


ATS TP ROYAL ELECTRIC CORPORATION 
Mn 4 F N KET © ®t A? 


f WIRE -* IRD SETS + FUSES +« WIRING DEVICES 
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more me 
AMPROBES cierto te rsing ity 


don't quets at it; 


New Counter Display that actually lets 
your customers try out AYVARORE on the spot 


with your order ot 


a) RS-] Amprobes 


dont guess at it. AMPRORE {7 A 
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idio and TV set distribution ETE IN hy 5 a 
“a AR, ble eT - 
In 1954, $1.65 billion worth of ek Py Deas tt 
a ’ ¢ ao 
trical wiring and construction mat £34 Sey 
il was marketed by merchant whok oe ry 
. Lae 


ilers. Of this, $1.5 billion—or 90 
went through A&S distributor 
Among other distributors taking a cut 


were electrical appliance, radio and 
T\ Wholesalers (1.7%) hardwar 
Vholesalers (2.6°), distributors of 


plumbing and heating equipment 
(1.8%). Wiring ts not a large part ot 
ther operation howevel! being les 
than 3 of total sales for each type ol 
business. Industrial machinery equip 


ment wholesalers and industrial mate 





































rials distributors barely rate mention : 

it 3% and .7% respectively ' , 
Electric appliance and radio and | 

IV wholesaler as might be ex | | bppeeee? 

pected, have a big hand on the ap sbbpppee 

phance pie Iheir share of the $3.1 ' prpeey 

billion trade transacted by merchant tH 





vholesalers comes to $2.3. billion 
Despite this competition, A&S distri 
butors manage to slice off a goodl Amp-trap protects circuits in New York ‘ ! vith its exhibition 


fault 


Ainiptrap 


athe “mtn iced. FOR APPLICATION ON ENTRANCE SWITCHES, 
¢ Other Interests Just as whok 


salers other than electrical like to BUSWAYS, FEEDER SERVICES AND 


ample AAKS pastry © electrical 


wholesalers have a few thumbs in CIRCUIT BREAKERS 


other people S pics 


For 151 electrical wholesales ON AC CIRCUITS UP TO 600 VOLTS 


plumbing and heating supplies mak« 


16.6% of their annual trade ON DC CIRCUITS UP TO 250 VOLTS 


cut, worth $765 millon 
Of the commodities which produce 


relatively small dollar volume, genera 


tion and transmission apparatus is a [SHAWM UT S| 
asty tart, if not a full-size pr &S 
tasty tart, if t f | AA FORM 


distributors get the big piece here, too 





Similarly industrial machinery 
rings ina 12.32 slice of total sales 
for 36 distributors, while another 36 ® Positive Protection against Super currents as high 
leaven their arly take witl dus . 
: anagty : as 500,000 peak amperes available. 
trial equipmen lat produce 14. 


of all sales for them ® Built in Ampere Ratings of 600, 800, 1000, 1200, 
AMG six electrical distributors rats 1600, 2000, 2500, 3000, 4000, 5000 and 6000. 


their dough by selling motor chicle 





to obtain 10.2% of sales volum ® Sharp Current Limitation Characteristics for Backup 
~ ' mungeres oe sea ae Protection of Air Circuit Breakers, Switches, etc. 
information ada nother measur ‘ 
the analysis of electrical wholesaling » Easily Adaptable into Busses, Bus Ducts or Switches. 

A study of the basic dimensions of , . ! 

, 54 Economical in First Cost and Replacement. 

the industry (FE W—Ma p. 101) 
revealed that A&S distributors’ cu Very Low Watt Loss Cool Operation. 

vere { ale volume ire O.4 
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Correlate this with commodity lin tHe CHASE-SHAWMUT co. 
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fast, simple installation 


helps make CHROMALOX Electric Baseboards the Quality Line 


After wiring is roughed-in, plastering and flooring are 
a new exciusive two-carton arrangement 


completed, ther back panel is faster 


a 
enters the versatile 


One carton 
contains the baseboard housing; the other carton 
contains the heater element assembly. No disassem 
bly, damage or loss of parts on the job 


| Chromalox Electric Baseboards are now packaged in 


ed to wall. Wiring 


4-way terminal box from rear, 
bottom or either le 


3 Supports for heater assembly are instailed during Back panels canaccor 


late high-wattage or stand. 
fixture installation. Brackets slip fit into position ngle or twin-heat, 
240 volts. High 

utouts 


ard wattage heatera 
at voltage ratings « 
wattage assemblies 


Wiring is simple. Terminal boxes are 
either end of back panel 
as sixteen 


supplied at 
allowing wiring as much 
ontinuous feet of heat with or 
of connections 


Front Covers, splice plates and corner pieces snapon 


No screws or bolts to mar the smooth, streamiined 
The bonderized finish is ready for paint 
ing. Write today for the full story 


ly one set appearance 


See our complete 


sau lo Bevery Edwin L.Wiegand Company 


ete cee RESIDENTIAL HEATING DEPARTMENT 
and Industrial Fries 7595 Thomas Boulevard, Pittsburgh 8, Pa . 
Heat Better . . . Electrically = 
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NEWS FOR THE INDUSTRY 


Cost of Borrowing Money an four or ve 


@ "Tight Money" will stay as long as demand for funds 
exceeds rate of savings, and FRB remains “free.” . | ny “ne! 














@ It goes with ‘prosperity,’ industrial expansion; and it 
may be just what the wholesaling industry needs. 
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Index of Bank Rates 










on Short-term Business Loans _ ows 
19 Large Cities (1955 100) . 
Period Size of Loan (add 00 
$1-10 $10-100 $100-200 $200 u; j ; 

1955 100 100 100 100 

1956 104 109 0 114 

March ‘57 108 12 15 120 F 

june ‘5S? 107 112 15 (121 Failures Among Wholesalers of Electrical Goods 





Total of 






4 


1} | t ( 
Group | Group z Group 3 3 Groups 






y N Liat t N yh t N Liabilitve N Liabilite 










$693 000 $ 0,000 6 $538,000 30 $1,581,000 







ct 55 904 001 ) 376,000 20 1,280,000 
I} ‘ i ' + th 1956 6 376,000 284 00% i 720,000 40 4, 380,000 
957 (Ra é 278 000 ‘ 71.0 ; 632,000 Z 981 000 
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Latrobe 
Llectrical 
Products 


“Latrobe’’ Floor Boxes and Wir 
ing specialties offer real economy 
in installation and replacement 
costs 


Their unique design, free of un 
necessary parts, mean quicker 
installation and longer service 


Adjustable 
Floor Box 


Non-Adjustable 
Watertight 
Floor Box 


practical design 
installation time 

afer job and 

eaves more wire space 
box Cover Plate 


liameter 


LATROBE 
PIPE OR 
CONDUIT 


CLAMP 


This new malleable won clamp with a doubl 
ifety bite of cas hardened tool steel 
cadmium plated to prevent rust 

Two models Right Angle ind Paralle 


port. Each siz to handle pi 


Latrobe Products 


Non-Adjustable Floor 
Adjustable Fl to 
Gang Boxes Cove 
Junction Boxes 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports Fish Wir 
Staple and Cable Clip 


Sales Representatives in all principal cities 


Pullman 


Manufacturing Go. 


1709.1215 JEFFERSON sremeecr 


LATROBE. PA. 


CHUCKLE OF THE MONTH 








ELECTRICAL 


WHOLESALING 








NAED Appoints Chairmen 
For Seven Committees 
NEW YORI NY harn 


ommodit 


National A 


Distributor 


t Pitt 


Brooklyn Wholesaler 
Marks 35 Years 
BROOKLY? 


Chicagoans Seek Greener 
Pastures in Mundelein 
1 NDELEIT? 
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Be a flip-top fan— 
smoke a Marlboro! 


Yes, there’s lots to like in Burndy Hylugs 
now pa ked in the new foolproof, faster, fl 
Wire, Hylug tud clearly marked on 
every box. Separate color-coded boxes for Hylu 
ind Hylink ing, fumbling in 
Flick out the 


cover 


and ize 


No more fu 


Hylug flip-top box, flip open thi 
fast surndy Hydent 


indent on of b 


make dependable 
irre] 


Lytool 
y (i) 


COrTUP 


connection any side 
iilabl 


A\ 


ited 


controlled by the ea to-use Burndy 


in the flip-top box thru No. 8 
2000 MCM. Buy 


turdy 


| 
1a 


In 


up to them toe 


boxe 


NORWALK, CONNECT. 


lip top hoy 


You get a lot 
to like in 


- 


* -foolproof 


\ameetn WA Tere 19 men, ten 
Gee wren Ge we 


* SCARBORO, CANADA 





WHATS HAPPENING IN WASHINGTON 
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Twistout plugs engage bus bars with but a simpl 
make it a matter of seconds to add a light and « 
Trolleys are also available to give 

tools. Rated capacity of duct is 


50 amps, 300 volts 





— 
J . 
= 


Your BullDog field engineer will be pleased to fill you in 
on all details about Trol-E-Duct and the many other BullD« g 
electrical product 4e's an expert in everything from safety 
switches t nit substations ‘ ye of real +s ice wm 


helping you win re tomer 


Here’s lighting mobility to suit your customer’s changing needs! 


When a plant production line changes — when institutions or offices must 

rearrange equipment or furniture—a costly lighting problem usually 

shows up. That's where BullDog Universal Trol-E-Duct" comes in. It's 

the original flexible power system that both feeds and supports lights ny 
and small power tools—and with complete safety and efficiency 

Lighting fixtures can be located anywhere along its length—rearranged 

without costly work shutdowns. New connections can be made with 

just a simple twist! 


IF IT'S NEW... 1F IT'S DIFFERENT. tf IT'S BETTER... 11's 
Like all electrical distribution equipment by BullDog, Universal Trol-E 


Duct offers so many advantages over ordinary systems that it almost y U { a BD) 
sells itself. Let the BullDog field engineer prove how much you profit 
by stocking and promoting BullDog equipment. ELECTRIC PRODUCTS COMPANY 


BullDog Electric Products Company, Detroit 32, Michigan. + A Division of I-T-E Circuit A DIVISION OF L-T-E CIRCUIT BREAKER COMPANY 
Breaker Company « Export Division: 13 East 40th St., New York 16, New York. in Canada 
BulliDog Electric Products Company (Canada), \id., 80 Clayson Rd, Toronto 15, Ontario 





BUSINESS INDEX tor July 1957* 


NATIONAL PICTURE: 





INVENTORY 


% CHANGE 


9« Gk fram 1957** 
y | 156 195 


Sales 169 ) 151 
Inventory 14] 134 


REGIONAL PICTURE: bg 


Change) 


fp 
j , M4 ron From § 
j -, 957 uly 1956 from 
’ 
y 


NEW ENGLAND 13 
MIDDLE ATLANTIC 

EAST NORTH CENTRAL 

WEST NORTH CENTRAL 

SOUTH ATLANTIC 

EAST SOUTH CENTRAL 

WEST SOUTH CENTRAL 


MOUNTAIN 


PACIFIC 
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Stop and see us 
at the 


NECA Show 
NOV. 11-15 


BOOTH NO. 69 


“Quality doesn’t cost... 


MANUFACTURING CORPORATION ©* 1250 Atlant 


mn 
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Bob Keough 
(Look Magazine A vard Winner) 


uses Murray 
100 amp equipment 


Bor KEOUGH, Philadelphia « 
vho w Look Magazine’ 
ng Award, be 


till find 100 Amp 


I | té i . 
p i I i Kl 


V 


it pays” 


c Ave, Bkiyn 16, LY 








WHOLESALE PRICE INDEX 


Wire, type RH-RW 
( 


Sheathed able 


type 
Mote ynte 400-440 
Motor ' ‘ np 220 ¥ ts 
Motor ontre F 440 ve 
Motor Contre ‘ »., 440 
Motor Control. « 239 
Renewable Cartridge ‘ 250 


Non-renewable ' de é 


iif je 


220-240 


nduct 


omati 


pounds 


king range, standard size 
Washing Machine. non-automati« 
Washing Machine, automatic 
lroner table model 
lroner f ortable mode! 
Vacuum Cleaner uf right 
Vacuum Cleaner, tank 
Refrigerator, capacity 7.4-9.5 cubic feet and 
Home Freezer Chest, 8-12.4 cubic feet 
+s 


Water Heater, 52 gallon tank, 230 4 


Radio, table mode 
Hi-F Phonograph cons 
portable mode! 
table mode! 
Television, console mode! 


Radio-television-phonograph « 


changes are incr Decreases are 
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The leaders have a name for it 
Quine says it's Cutier-Hammer... L. 


~~ | Digest says it's 


Cutler-Hammer 


oy, ’ 
Cb2a0k A LOK, Baye 


it's Cutler-Hammer 


CUTLER-HAMMER 
a ae 
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Sure Seller! The cable that beats heat, 
moisture and ozone —KEYSTONE BUTYL 


ON, | 
o “Ah. 


. le oy) where there’s electrical power... there's OKON ITE CABLE 
is) CIN 
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S oe 
T PR YS T y > ha 


LOU A 


FLEXIBLE++LIQUID-TIGHT. CONDUIT 


a rT es 5 Tough extruded liquid-tight 


polyvinyl jacket. 








“44 yer 
wae 


Heavy inter-locked galva- 
nized steel flexible conduit 
Stands up under continuous 
vibration and bending. 


LIQUATITE, the 
Tight Flexible ¢ 
protection of rigid « 
a polyvinyl plastic 
chemical action and abra 

Then, too, the flexibilit f LIQUATITI 
pensates lorequipment motion and vibration: 
as making it ea 

All of the 
that locks out 
InjurIOU Vapor 
tight, dry electr 
horts, burnou 

Although M 
LIQUATITE color 
from stock. All other col 
be had on special order 

FIVE LIQUATITE FIRSTS 

First Machine Tool Gray Liquid-Tight Flexible Conduit 
First to furnish protective pay-out carton 
First with non-returnable reels 
First and only with sizes printed on jacket 
First and only with foot marked jacket 


, pleat 
APPROX 
TA T 
CONDUIT }—— , 5 STANDARD | WT.LBS.| -araioG| INSIDE | 


col PER 
SIZE 
FOOTAGE 100 FT NO BEND 
DIAM. (in 








5 
622 6 
820 f yd 1.030° | 1 ( ? T 9 
1.041 1.066 1.290" | 
1.380 ] 1.630 
1.560 5 1.870 
2.005 
2 449 
1048 
4 4006 











a 
LIQUATITE can be supplied on NON 
Easy to handle special pay- RETURNABLE REELS in sizes and lengths 
out carton eliminates knots as follows 


and tangles and prevent (REELS SIZE VY, Va 


JO x 17 | 1500 1200 | 800 l500 ELECTRI-FLEX Cc 


b + 4 
26° « 15 | 1000 | 1000 500 350 fe SELLE . i 


injury to conduit strewn 


around the floor 


ALL ELECTRI-FLEX PRODUCTS ARE SOLD ONLY THROUGH ELECTRICAL WHOLESALERS 
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GENERAL CABLE 


a. is { 
y on Oe hy y 

i? | att ee wee Meee oie 
cee) | —_— 


es 


HELPS YOU GIVE 


BETTER SERVIC 


General Cable Corporation’s modern Distributing 
Center System backs up its Authorized Distributors 
with extra service and extra stocks Distributing 
Centers are strategically located throughout the na 
tion to help Authorized Distributors get more business 
and better serve their customers, with lower operating 
costs. This Distributing Center System is supported by 
21 manufacturing units and a proved method of stock 
control designed to assure prompt availability of Gen 
eral Cable products. A sales organization of experi 
enced representatives is always available to serve the 
Authorized Distributor and his customers. For quality 
and service, it pays to be a member of the General 


Cable team 


for quality and service... G E 
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Pe 


AVAILABILITY: 


lf you're an Authorized General Cable Distributor, 
substantial wire and cable stocks a nearby General 
Cable Distributing Center are readily available to 


supplement your own inventory 


LOWER COSTS: 


Special and slow-moving items of wire and cable are 
carried in the Distributing Center for you, reducing 


your inventory and costs of operation 


GENERAL CABLE CORPORATION 
420 Lexington Avenue, New York 17, N.Y 
Office: and Distributing Centers Coast-to-Coast 
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No ‘‘stuffed shirts’’ here! 





WIRE & CABLE : New Wiring Calculator — FREE! 

















Is your Lighting 
Fixture Department geared for 


peak selling? 





—— 


SS 


Complete this checklist and find out 














| e Y No 
1.D ib t t tock plan? | ] [ ] 
ng ‘ 2 ) j k the fixt that [ ] ] 
the fastest moving 
3.H adopted a year-t tPF ts 
ilendar t ivertising and promotion 
effort 
4.A r people q fied t [ } | 
| é your ystc rsoin ft | t 
>t lighting f tur 
3. D lisplay ar n hand: ] J 
fixture t ippealir } way? 
oy 6. Do you have titerature that heip | [ | 
J jst r | t th ght fixtur 
General Electric’s “FIXTURE SALES 
YP H vu located your fixture fé [ . 
: 7 : UO KIT” covers all these points... and 
- p rtment t will pifalhze m the 
jreatest volume of store traffic? then some! 
1 | 
8. ls your inventory ontrol systen up [ | [ | . 
to date? 
9. Do you keep fixtures turned on as [ | [ } 
in advertising and sales tool¢ 
| 
LJ 


10. Do you hold regular sales meetir ok [ | [ 
i 


yOu keep taf¥ | 
| | 
c t of the latest t furnishing | 
| j j for at ghting 
fixtures¢ | f 
| GENERAL ELECTRIC CO 
ym % ! Large Lamp Dept. EW.107, Nela Part 
— — — 2 — ths = | Cleveland 12, Ohi 
A ee arrive F | 
“ 4 


Progress /s Our Most Important Product | 


GENERAL €@ ELECTRIC 
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ONLY TaB CONNECTORS 


for flexible liquid-tight conduit* 


OFFER ALL THESE ADVANTAGES 


STRAIGHT, INSULATED THROAT 
(Cutaway) 


ylents pending 


THE T&B LINE provides a size range of %” to 
4” in the straight, 45° and 90° angle types 
both insulated and non-insulated. 


THE T&B LINE includes combination couplings 


from ¥%" toa 1%". 


A T&B Liquid-Tight connection can’t be 
half safe. The mechanical strength, conti- 
nuity of ground, and oil seal are all inter- 
dependent. Each gives positive assurance 
that you have all three. And T&B’s more 
compact design means easier installation 
and improved appearance. 

Your T&B distributor has this complete 
line in stock. Be sure to ask for a demon- 
or direct to T&B for 


stration. . write 


detailed specifications. 


* Sealtight or equivalent 


LOOK FOR THIS SIGN — 


iT Tal 14414) 


The complete line of T & B fittings for conductors and 


raceways is sold only by recog al wholesaler 
pa’ & 


zed electr 
it's our way of assuring you the service and savings of a 


friendly local source. Call him for all your electrical needs 


90° ELBOW, 
WON-INSULATED 


FEMALE HUB 


(‘ ombination 
Coupling 


THE T&B INSULATED LINE complies 
with all codes: 
The National Electric Code (Paragraph 3736b) 
J.C. Standards (Paragraphs 22.1.7 and 22.2.2) 
Machine Tool Electrical Standards (Paragraph 22.1.7) 


IT’S THE MARK OF AN AUTHORIZED T&B DISTRIBUTOR 


THE THOMAS & BETTS CO. 


INCORPORATED 
20 BUTLER STREET, ELIZABETH 1, NEW JERSEY 
THOMAS & BETTS, LTD., MONTREAL, P. Q., CANADA 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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this Republic ‘Inch-Marked’” E.M.T. idea along... 
THE BEST COSTS LESS INSTALLED 








Passing Republic ELECTRUNITE E.M.T. ideas, suggestions an e— Mc i> 


information along to key customers and prospects helps mak« 





INCH-MARKED 

sales gains. This attractive counter merchandiser is another feature that te 
Bender for e 

promotional item offered to all ELeCTRUNITE distributors, [1 - 


es 


contains 100 Free copies of Republic's popular pocket-size 





booklet, “The Bending System , imprinted with your name 


address and phone number 
GUIDE - LINED 
Packed with step-by-step illustrations, diagrams, data, th omeker tamil 
ty f 
16) page two color booklet explains the ease of mak my accu 


ind ‘ 
rate back-to-back bends, saddles, stubs and other Republi . 
ELECTRUNITE E.M.T, installations! ¢ 
P t 
Get your counter merchandiser today. Its Fre! Just « - 


your Republic representative or write us, And remember ch INSIDE KMURLING 
on ve. By tests 
booklet you pass out will help pass more Republi ELECTRUN 


eaer, | 


E.M.VT profits along to you! 
pty gre >” —  — 
REPUBLIC STEE 


STEEL AND TUBES DIVISION 


215 East 1311 Street + Cleveland, Ohic I~ BENDING INSTRUCTIONS 
4 «+ for the ELECTRUMTE® 
bending syster _— 

PCTRUMITE extra, 


ACCEPTANCE... first in preference by brand 


. siased surveys oO ECTRUMITE 


Wharltls Wilea Aiuge ” Stindlard, Stols and, Stak, Prodi 
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Portable Cord 





* Plant maintenance men 1IOoOW Maimmtenance costs are 


reflected in the plant manape s hayvet as production Costs 

so the tlwa s look for ways to reduce these COSTS Here S 
our chance to help your tndustrial customers. Next time 
the have portal le cord ippli ition end 1] AMOND with 
built-in PM (Preventive Maintenance). Tell them Diamond's 
tough oil ind abr sion resistant sheaths vive longet wear, 
better morsture protection, and provide maximum flexibility Niemond DTX*® Noa-Metal 
Emphasiz that they are available in pet black and the new lic WHITE Sheathed Cabl 
l'ype MD (Mill Duty) RED-D-PRENE®, all convenient! ieee Mammy le 


marked to measure. They'll thanl ou for it 








WIRE and CABLE Company 


Sycamore, Illinois 
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OW NON-GANGABLE 
Me pose SWITCH BOXES 


A ye-Fer 


you CAN mwas | 
| RELY ON RACO 
lk ; had tte 
| 
Use them in all locations 


For Dry Walls! For Plaster Walls! 





Quickly and easily installed yauge marks on bracket 
show proper position for 34"', |/.'' and 54¢"' wall thicknesses. 


Simply align marks with edge of stud and nail down. 


VERSATILE BOXES...Ideal for Combination Wiring 
No. 491 and No. 541 have clamps for non-metallic cable. 
No. 551 has metallic cable clamps. All have !/2'' KO's for 
entry of thin-wall (E.M T } 


BEVEL SQUARE CORNERS 
CORNERS ; OFFER MORE WIRING ROOM 


—_— 
os ae. 


) a 
“ihe 


"A RACO BOX FOR EVERY NEED" 


ALL-STEEL EQUIPMENT INC. 


AURORA, ILLINOIS 
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IDEAS FOR I-T-E DISTRIBUTORS 





High voltage switchgear installation ai Pratt & Whit 
id by The Harti Electric Supply ¢ t| 


WANT TO SELL BIG JOBS T00? 


1-T-E application engineers will work with you 


and your customer to help you sell 


i littl Ol 


you might otl 


application h 
He'll work 
and tl 


laa i salidenacs i Hit " qeyy mt, Plus Mer} "We make precision products; we 

from th gen irt I] bag ou t must have quality switchgear,"’ 
Victor G. M J ( ‘ & 

ind hy | A : I | Va Wi 

This is me 

that meat 

Il-T-k Circu 

P| ladely nia 


I-T-E CIRCUIT BREAKER COMPANY 
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STRING TEST PROVES 
AIR DIFFUSION! 


"IT’S ALL IN THE %” CUBES” Poss 


GUTH GRATELITE CEILINGS ARE GREAT: 


LOUVER DIFFUSER* 


SUPER-COMFORT LIGHTING PLUS AMAZING AIR DIFFUSION 


% 


— —_ 


AIR CONDITIONERS UNAFFECTED BY HUMIDITY! , TOUGH AND RUGGED! 
USE ITS PRINCIPLE! } teLit not ' ' tel ite ' 


“a 


KEEPS ITS BEAUTY! 
STANDS ROUGH HANDLING! ieee i eRe te Se ae teLite } 


e when washed 
telite won't he ; 


THE EDWIN F. GUTH CO. 


TRUSTED NA/PAE IN LIGHTING SINCE 1902 


274 Pot 1 
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Savings on 
direct burial 
feeders NEW! 


ER CABLE 











1/3 TYPE UF 





lower material costs ;....... 
lower labor costs 


s of more ext 


combinations for direct 


Columbia UF 
with and without ¢ nd wit 


i 0 
through 4/0 Approved by Underwriters’ Laboratories 


ote] BR Ol I~) 7. We ov.\ -] & sar. ae 9 Bon gi ome ote). ie 


Serving the Electricab Wholesaler Since 1912 


255 CHESTNUT STREET BROOKLYN &, N. Y. 


5 te Fa lehthhabcchthoh 


UF Fiexible Stee! Conduit A.C.T 








Non-Metallic Sheathed Cable 





ELECTRICAL WHOLESALING—October, 1957 





You Need More Than Prices 


to quote and {ap 


DISTINGUISHING CHARACTERISTICS 


~-93-8 


CIRCUIT BREAKERS ! ae. 
a am Adequate descriptions 
= | s >a 7 
Clear illustrations 
: a 


) | Comparative catalog | 


Dy ; % | 
\| ae | es .. | Numbers PPO 


| 


al 


————— 


CENTERS | 


>. gor 6 inte — 
*. OAD — " 
agor cinedsT BREATGE re nave, | eves [OO i NET prices 








. ces 
gion Dev" 
fic Applicks, 
speci . 


Zone information 


ed 





‘ 





Quick indexing 





TODAY'S prices 





es 








Extreme accuracy 








o* 


The brief but adaquate descriptions in NATIONAL 
PRICE SERVICE eliminate confusion among closely 
similiar items. Use it and be certain you are quot- 


ing the right price for the right item. 


Mail this coupon while you're thinking about it 
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> 
Seeeeeeeeeeereeeeeeceeeeeeeseeeee 


° 
~ 








: RY, 
General Electric says: 


™" ¥ I sers \ k 
' i Lamp user will creep getting more and more light 
4 eee 


- vif j 
without adding fixtures or increasing lamps 
g li 


L. E. Wilson, plant 
4 engineer, says: 


(ih nps vave 
Ie Lam gave our plant a light level of 23 footcandles in 1943 





Ky MHOoitw . F , 
y i ) I Wa Te) , 
Today its 10! And were using the ime 
al < 


number of fixt "C6 7 ' . 
ace the same number of G-E Lamps! 


———n 


} ‘ 
Pre vress /o € 4 
f s Our Most Important Product 


GENERAL ¢@ ELECTRIC 


i G-E LAMPS GIVE YOU MORE FOR ALL YOUR LIGHTING COSTS 














get full-size 


REPRINTS ARE AVAILABLE — You can 
fa of the idvertisement shown above just 


ar in November issues of leading Progress /s Our Most /mportant Product 


pro¢ 


as it will appe 
» them with you on your 


business magazines ‘Take 
calls—or mail them out shead of you. See your G F N E R A L (46) E LE CT R | C 
| 
} 


local G-E. Large Lamp Department representative 
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Now-—Sealtite on nonreturnable reels 
available at no extra cost! 


GleMliriye 


an ANACONDA product 








E. C. WEDELL 


{ RA 


Raybro Electric Lists 

Jacksonville Changes 
f[AMPA, FLA-—M. O.. Holli 

Raybro 


innounced 1946 


culive VICE pre dent of 
blectr 
new assignments for three employe K ardex 


icksonvalle 


Supplies, In ha 
dept. belo 
formerly i early in 


en appointed ity until 


manager. Carpen Jack 


y 
"if 


Carpenter Pike 


ter jyorned Raybro 1 ‘ in the 
hipping dept il Jacksonville Hy 
moved to countel ile in 1946 and 


territor 


wned an outsick 


PORTI 
Suppl 
(Bob) Pike also a forme! Hv) 


mory salesman ha 


; 
ert assumed 1 
ponsibility for industrial sale: 

Jacksonville Before joining Ra 

in 1946, Pike served as a captain in 
the Army ©. IL. ¢ Radar Section 
From 1929 to 1940 he was 


with Graybar Electric Co Inc and 


associated 


traveled west Texas for the Odakit 
Co., both New York City firms 
Mark N. Walter formerly at 


110 


Us 


> e 
4“ "s 
t-< 


Holmes Electric, Portland 
Gets Larger Quarters 


AND, MI Holme 





..» AND HERE ARE THE 
MEN TO CONTACT FOR 
COMPLETE INFORMATION 
ABOUT All 


calla 


PRODUCTS 











TERRITORY 


New Jers wore 


Eastern Pa Marylond 


New £ 


New York State 


Mississippi, Tennessee 


Michig or 


Toled 


Jklahoma, 


na, Arkansas 


Illinois 


“Local Warehouse Stock Available 





Write to your nearest representative for 
free illustrated brochure and price sheets or 
contact directly 


Grdomalia Dept. ""W”"’ 


17TH & INDIANA AVENUE 
PHILADELPHIA 32, PA 
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BIG NEWS ABOUT A BIG NEW LINE... 


We’re Pre-Selling ALL Your Customers On 


Electrical Reel Products! 





read most! They're high profit items, with 


Long “standard equipment’ in the auto service industry, customers 
Cordomatic products are being presented to the ele dozens of industrial uses niformly high in quality, 
trical and industrial fields with advertisements regularly fully UL approved yet cost less than any items of 
scheduled in over 50 of the trade books y d your their type on the market! 


DROP LIGHT BALANCE REEL 


For Electrical Hand Tools 














+ Static Discharge Reels + Multiple Outlet 


Drop Light Reels « Balance Reels + Do-it-Yourself Reels 
+ Job Light Handie-Guard Assemblies 


Reels + Job Light Reels « Display Light Reels + Clothesline Reels 


For Free Illustrated Catalogs and Price Sheets On The Cordomatic Line, 
See Your Nearest Cordomatic Representative, Or Write Direct. 


. ® 
lordowalia Dept. “W", 17th & Indiana Ave., Philadelphia 32, Pa. 
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Distributors Mix 
Fixtures and 


Promotion pays off for 


YOUR SOURCE distributors with cash 

prizes, fixture sales, 
FOR REVOLVING prospect lists, valuable 
CAPITAL FUNDS contacts with builders. 


W HOLESALERS are learning (p 
I ) hat Barnum & 


K { ntior lepartment 


FOR 
Sound Business Growth - | | 
Expansion of Sales po attended, Ligholir sp 
Seasonal Inventories + Promotion Pays the pr 


1 


Modernizing Equipment Lightohr to the d mae 


Use Lalcott’s 
Plextble Financing Plans 


lalcott’s Special linancineg 


e Accounts Receivable (Non-Notification) ¢ Inventories 


¢ Machinery & Equipment e Installment & Lease Sales 


FOUNDED 1854 


CHICAGO NEW YORK DETROIT 


( lJ iz JAMES TALCOTT. INC. 
Nea : 
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BERNARD 
AUR, 


f . 


Ino. Graybill & Co., York, Pa; United 
States Electric Co Springfield, Ii! 
Interstate Flectric Co., New Orleans 
Michigan Chandelher Co Detroit; 
lewis & Reif, Inc Scranton, Pa.; 
Atlanta Lighting Fixture C« Atlanta 
Independent’ Electric Supply Co 
(harlotte, N. ¢ ind Prompt Electri 
i] Supply Co., Hempstead, N. ¥ 
e Behind Promotion—Basic to Light 
olier’s decision to sponsor the lighting 
tyle show promotion was the belief 
that “to sell the public lighting, you 
must show the public lighting,” Lobel 
on says. “Distributors might mock the 
triteness of this observation, but they 
ept it as true 
e Distributor Dividends Other 
goals the show was designed to help 
them achieve: tap the lucrative refix 
turing market; make their cities more 
ighting conscious; build increased 
howroom traffic; counteract the dip in 
w home starts; stir up excitement 
imong contractors and dealers; and 
itract attention of architects, eng 
neers and decorators 
e Added Achievements—Also accru 
ng to distributors who participated, 
Lobelson saws, were added enthusiasm 
imong sales personnel revitalized 
howroom displays, valuable contacts 
th local builders and utility person 
fresh lists of refixturing prospects 
fodow-ur ind experience in the 
of promotvien ind an eagernes 
repeat with future shows 
Also listed as an achievement was 
th upport received from contraetors 
nd local power companies 
e Basic Materials——Each show pro 
motion kit included advertising mats 
dio spot announcements, publicity 
torn howrooms displays SOO ini 
tions (distributors printed more lo 
ill give-away literature, plus an 
dea-book for profitable tie-ins witl 
itilitn contractors, builders, clubs 
Lightoher also provided free fixture 
door prizes, boosted the shows in 
ional advertising, and offered assist 
ince of its representatives, all aimed 
it enabling the distributors to produce 
shows with the skill of seasoned pre 


ters 
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This... 


High bay lighting with Abolite 
is easier on the eyes 


@ In high bay lighting, Abolite open-top units eliminate 
uncomfortable contrast of bright lamps against dark back 
ground. 18% of the light is directed upward through 
Abolite’s open top, washes out the deep shadows, gives lamps 
a soft background. 35° shielding of the lamp practically 
eliminates glare 

Open-top design also gives Abolite high bay units a self 
cleaning action. Air circulates through the fixture, sweeps 
the reflecting surface clean, reduces lamp operating tempera 
tures. As a result, lighting efficiency remains high, lamps 
last longer 

There are three Abolite uplight units for 
high bay lighting: 18° and 24° diameter 
Alzak fixtures for use with 400 and 1000 
watt mercury lamps and 18" Alzak fixture 
for 500 watt incandescent lamps (ideal for 
gymnasium lighting). For full detail 
Abolite Lighting Division, The Jone 
Products Co., West Lafayette, Ohto 


ABOLITE 


i 
cee i 





CABLES FOR TOP RELIABILITY— 


TYPES TO MEET ANY 
SERVICE CONDITIONS 


Because no single construction can give the 
top dependability essential to control cir 
cuits, Triangle offers several types 


Rubber Insulated—Braid Covered 
An economical construction for use in per- 
locations not 


manently dry exposed to 


moisture, oils, grease, solvents or vapors 


Rubber Insulated—Neoprene Covered 
resistant compounds 
RHW) or Triozone, ozone 


insulation covered with 


Heat and moisture 
(RH-RW and 
resisting butyl 
Trioprene, a jacket so tough it can be 


buried directly in the earth 


Thermoplastic Insulated 
Thermoplastic Covered 
Insulated either with Triolene, Triangle's 
polyethylene, or with Trioseal, Triangle's 
polyvinylchloride, and jacketed with Trio 
seal. Tough, flexible, with good electrical 
and aging properties and highly resistant 
to moisture, oils, acids, alkalis. May also 
be buried directly in the earth 


Rubber Insulated—Lead Covered 
For installations in very wet locations, in 


cluding complete submersion 


TRIANGLE CONDUIT & CABLE CO., INC. 


New Brunswick, New Jersey 


Write for bulletin 
describing eoch type 
Ask for Bulletir 

cc A 


~~ 


Buy Smart — Buy from Your Distributor 


ARI Comments on Study of 
Heating and Cooling Costs 
WASHINGTON—The Air-Condi 
tioning and Refrigeration Institute ha 
ommented on an announcement |! 
Gwen 
of the u that a half-way 


had been reached in a nationwide test 


erglas, a member 
point 


monthly 


craye 
oning costs ol! 
properl 
ulated 


initiated to determine 


in home 

ately n 

the orrectne of a tatement by 
Robert Thulman he S. Housing 
d Hom I n ) ) S who said 


tthe I merican home 


conditioned 
10 per month 


indicated 


Jone Ny managing 
the ARI ud that thi 
operating cost of resi 
onditioning installation 
reach of 


| i tudies also 


most 


iid that our industr 
ustomers in the matter 
orientation of the 

hade and other 


to the efficient 


Graybar Electric Lists 
New Operating Managers 
NEW ORLEANS—YV R. Young 
Csulf Coast district manager of Gray 
bar Electric Co., In announces a] 
ointment of W D Anderson a 
operating manager at Corpus Christi 
al 4) ¥ 4 hy a’ 
manag , 1, Mi 


Caraybar as 


operatit 


othice 
promoted t 


ilesman }* {) 


head office ilesman in 1952 and be 
manager at Sioux Cit 
lowa, in 1954. In April, 1956, he 

Springfield, Mo. in the 


ime opel iting 


in 1! Csraybar Pitt burgh 
her clerk, graduated 
ountant and later 
August 1955 ne 
manager ol 
he 1idquarter 

it Pitt 


Bell Electric Moves 
To Larger Quarters 


CHICAGO 
mi ny it | 


Bell Electric Co 
nd othice tw mm 

it 5735-47 

‘Stillman, pre 

innounced that 


| 


soon be released 


ional produ 
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Materials Handling Worry? 
Check Plant Limitations 


CLEVELAND I 

nies, the great 

tiation ot et 
fling methods anc 

restrictiol 

mitations 

[his is emph 
W. A. Meddick 
Elwell-Parker 
port outlin 

lanning a new or modernized plant 
to take advantage of industrial truck 
handling It contains 

ints 

(1) Check the type ol building 
tablish the best type of material 
flow to eliminate backtracking, mini 
mize rehandling Hy tr ed th 
mportance where i two-or-more 

building w under considera 

per | 


onveyor belts or ramp 


i 
lacement of 
d that a one-story building 
the most practical from materia 
handling point oft view 
(2) “Locate work station 
and service area will 
to minimum travel and | 
ine 
(3) Be sure elevator 
in sufficient numbers, with proper 
7es and < ipaciti Meddick men 
tioned that in ome instan cleva 
tor may not be sufficient to handl 
the required work volume nd 
uch cases he recommends uss 
ram chutes or inter-floor lift 
liminate congestion, alwa kee] 
ruck requirements in conside! 
vhile planning these d 
(4) “Space building 
maximum production 
elhiciency vet conducive ( re 
quired ceiling and roof support He 
dds that the size of the loads to be 
tored will have an important beat 
ng on the spacing of the ylumn 
vhich must support the loa 
) Make proviss for iflicient 


n 
load capacith Floors must bi 
withstand the veight of truck 
load and, Meddi remind 


the em 


ull 
additior 


the 


floor loa 
Provid 


clearan 
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ALL TRIANGLE PRODUCTS 
LOCALLY FROM YOUR 
ELECTRICAL DISTRIBUTOR 


It's smart today to buy all your electrical 
needs wire, conduit, cable, switches, fit 
tings — from your nearby distributor. One 


call shopping saves you time and money 


Your distributor's warehousing saves you 
countless cubic feet of valuable floor space 
and assures you of a constant flow of fresh 


materials as your schedules demand 
Your distributor gives you 


Fast delivery on one item or a hundred 
from one manufacturer, or from many 


Simplified bookkeeping...one invoice, one 


statement, one account 


Low inventory cost his stock is your in 
ventory control, gives you working capital 


Lower insurance rates . less inventory 
means your flood, fire rates are lessened 


That's why dependable electrical manufa¢ 

turers advise you to always buy from YOUR 
DISTRIBUTOR THE BEST FRIEND YOUR 
BUSINESS CAN HAVE! He's the one source 


for everything electrical — and he's local 


Your 
Distributor 
The Best 
Friend Your 
Business 
Can |Hove! 


TRIANGLE CONDUIT & CABLE CO., INC 


New Brunswick,! 


TRIANGLE 


Mist Be Pig! 











Policy Need 


n 


e¢ loo Much Duplication — | 


lit port, Harold L. Smith, pre 
lent of blect il Distributor ( tani mn | in exercising it 
Down ( { pplauded the re < | (;,FSCO. Lo 
\ hi vdadr 
ik that 
i ha 
duphicatiol ry functh ‘ the A 
levice ha nom na ! ell the ilt 


ontinued [it 


in 


meri 


STOCK GENERAL ELECTRIC 
BALLASTS to get rT ( 


NAED Elects Four Firms 
To Membership 


rW YORK | 


GENERAL QM ELECTRIC 
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‘ / 


Consignment Roundup 
tight money will cause many 
a local warehouse siock to be closed 


entirely, at } 


It would solve no problem for the improved new pump with 


manufacturer to let vou switch your 
problem back to his shoulders gocea 


t 


t t k 
Just a bigger brokerage business 


than you now run 


\ 1? 
tf 
slow down the formation of 


wholesalers. 


I think we will see the formation of 


several new regional chains. S 


»»-- another reason why you can make more sales 
with GREENLEE No. 798-AC Hydraulic Power Pump 





| / { 
I 


will 


I 
vet you back on the main track of 
being electrical wholesalers 


r 


=. 


You will get back to GREENLEE TOOL co. 


the fundamentals of being a stocking 
distributor—or stocking wholesaler 

or stocking jobber—whatever you wish 
to call it, but in any event SLOCKING 


October, 1957—ELECTRICAL WHOLESALING 








TO SUIT 


MODERN 


LIVING 


~~ 


And Priced Right 
To Suit You 
ELECTROMODE 


Automatic Electric 


PORTABLE HEATERS 


These powerful new heaters give abundant fan-circulated heat for big r 
and quickly. Enable the family to use the whole house 


Model Volts 
PA-32 240 
PA-36 208 
PA-48 240 


anytime 


Equipped with 6-f« 
cord and plug and convenient carrying handle. Built-in therm 


stat pr vides automati 
room temperature control 
Ideal for use in basement game room, workshop, laundry. expansion atti 


garage, big hard to heat rooms 


: NEW! DESIGN 
Modern Streamlined 
NEW! COLOR 
Tutone Driftwood 
NEW! CAPACITIES 
3200, 3600, 4800 watts 
Only ELECTROMODE Offers So Much In Auto 


matic Electric Heat tor Home, 
Farm 


100 SALE! 








aceon 


SEND FOR FREE descriptive literature 
with complete specifications 


Division Of 
SALES DEPT. EW.107 


COMMERCIAL CONTROLS CORPORATION 
45 CROUCH STREET, ROCHESTER 3, N. Y. 





yoms, safely 


t 


Industry and 





Experts View Russia 





Lighting Picture is Dim, 
Power Potential Bright 


| SA I nrise the expert 


} } 


, 
trotechnology 


thu 

of the 24-man 
recently at 
International 


on’s annual 


tik com 
the Amer! 
headed th 


manager of 


ind qualit 


iwnificant 
il products are 
Ameri 
ind are 20 
1 by th 
doubts that 
S. even in 


in coun 


of progr 
difficult 
1 the [ S 


e No Standards—Ru i now has no 
{ for lighting 
will be re 
all PO well 
most widely 
ft fluorescence 


iamp ar 


nt 


® Highlights and Low— Moscow 
" h th I} { 


etings \ 
lighted 
Vas poo! 
lamps and 
Ihe Hotel 
i dim picture 


subway rider 
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e “Must Decentralize” 
industry of th 
d so much in tl 
ze report that it 
centralize. Directi { \ 
Pavlenko, munist 
who headed — the 
the IE¢ 
his first official « 
CG;eorg: Malenk 
Plans ill to 


mission ling 


irranging 


otter 
nstallation 
ypies of ot 
lowed d le Va 
e No 


Competition 


quota ystem 


1 
t 


vhen quotas 
do 


inufactul 


nent 1] ordered CTO! t iit 
(Perhaps the difficulty is the Soviet 
state policy: 


HPHMOW OTHPARA TOAbIO 


BES CPE THAN YeAOBER 


direct shipments only—no middle 
man. 
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must de- 


vo 


)<—* 


t Radiating Fins 


N 

Wi 
NEW “SERIES 4000” SPORTS ano INDUSTRIAL 
FLOODLIGHTS HAVE ALL THE FEATURES YOU WANT! 


You can pay more, but you 
can’t buy befter floodlights! 


Steber floodlights meet any and all job requirements! 
They provide efficient, economical high intensity illumi 
nation tor sports areas ot all kinds parking lots, protec 
tive and working light for industrial plants 


railroad 
yards and construction jobs 


Steber floodlights are easier to install, easier to wire, 
easier to aim ANODAL processing gives the 


aluminum reflector a smooth 
aveless finish inside 


I xclusive 


heavy gauge ylass-hard, 
and out. You get higher efficiency, 


easier maintenance, better looking installations. 


Steber ''Series 4000"' ” 
Floodlights meet NEMA Speci Write jor neu Prd 
FL 46-21 Sieher Serie — 


) for general pur 


j 
enclosed floodlights 300 to 4000 literature 


toda) » 


+ 


and 400 watt mer 


lamps 


Lighting Units IYURQVBA for Every Heed 








STEBER MANUFACTURING CO. «+ Dept. 71, Broadview, Illinois 


STEBER MFG. CO. OF CALIFORNIA, Inc STEBER- WOODHOUSE, LTO 
242 So. Anderson St., Los Angeles 33, Calif 


33 Ingram Drive, Toronto, Canada 


SOLD THROUGH LEADING DISTRIBUTORS 





Lighting Contest 


Competition Entries Lag 


. as October 25 deadline draws near. Electrical 
distributors submit few lighting jobs for prizes in 


1957 International Lighting Competition. 
FOR 


NEW rastway al 


Ham-R-Tool October 25 is closing date for the 


1957 International Lighting Competi 


and Fasteners die, Althoodh thon 


j | ; 
| submission of completed entry fold 


ers is tar behind schedule, ont 





(Criteria | 











basy Game 


Winners ( 


FASTWAY FASTENERS, INC. 


~ 
Will vou be one 


Loot \ 


Wy 


t 
F 
i 
4 
3 
i 
| 
i 
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Senate Subcommittee 

Reports on Concentration 
NEW YORK At othe 

Industrial ( mierence Bo 

nnual meeting Jess ] 

onsultant to the Senate Antit 


ommittes 


esulting on oneen 
ition. Gs Robert Detletson of Pills 
Mill Inc discussed some of th 

il problem facing busines 
\pand through merger 

eakers agreed that furthe 


oncentralion 


ict grouy 

e Differs From Monopoly 

\delmat eluted son ft 
With 


oncent 


Mergers and then What? G. R 
tlefsen told i « | ting the 


Graybar Columbus Branch 
Opens New Facilities 
COLUMBUS, OHIO Ih 
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The World's 


MOST COMPLETE LINE 


Quality 


ELECTRICAL WIRING DEVICES 


THE SWITCH IS ON 


TO THE NEW EAGLE RECEPTACLES 
WITH THE MOST ADVANCED DESIGN 


NEW and MODERN 


\ a a> af* NO GROOVES TO CATCH 
\ x “s* DUST 


LARGER HEAD SCREWS 
FOR QUICKER WIRING 


STURDIER BAKELITE BODY 
FOR HEAVIER WIRING 


LONG MOUNTING SCREWS 
ATTACHED TO STRAP 


AND BROWN 


LISTED 


& 


Be Sure To See 


Them Al The 


(at. No. 733V—Ivory Duplex Receptacle NECA SHOW 
¢ 


(at. No. 7333-—Brown Duplex Receptacle ncinnati, Ohio 


Cat. No. 736V—Ivory Duplex Receptacle —With Ea 


Ne 12-15 @ Booth 45 
Cal. No. 736B8—Brown Duplex Receplacle— With Ears 


Free Samples Upon Request @ Sold Through Wholesalers Only 


JUST OFF THE PRESS 


THE NEW 
EAGLE CATALOG 
with over 1500 items 


If you nave not 
received your copy 


send this coupon 


EAGLE ELECTRIC MFG. CO., INC. 


me) (oma senha, NEW YOR‘ 


“PERFECTION IS NOT AN ACCIDENT" 








the first and only 


GROUNDING 
Twist-Lock 


swine, 15 AMP. 125 VOLT 
Here is the "Twist-Lock” equivalent 
of the 5262 Line of 
Straight Blade Grounding Devices. 


car. NO. 4730 


Connector Body 


NOTE THE 
SPECIAL 
ELBOW-SHAPED 
GROUNDING 
SLOT. 


A COMPLETE NEW LINE... 


NON-INTERCHANGEABLE 


WITH REGULAR "TWIST-LOCK”" 


These new 4700 Series Grounded "Twist-Lock" units are polarized 
to prevent interchange with regular 125-volt "Twist-Lock"”’ devices. 
An elbow-shaped grounding slot prevents insertion of regular 
"Twist-Lock” caps, accepting 4700 Series caps only. With 4700 
Series ‘'Twist-Lock"”’ units there is absolutely no danger of plugging 


into a 3-phase circuit by accident. 


Write today, for 
complete information 


WIRING DEVICE 
WAREHOUSE LOCATIONS 
ASSURE NATIONWIDE 
STOCK AVAMABILITY 


HARVEY 


Bridgeport 2, Connecticut 
State and Bostwick Streets 
Chicage 7, Illinois 

37 South Sangamon Street 
Los Angeles 12, California 
103 North Santa Fe Avenve 
Sen Francisco, California 
1675 Hudson Avenue 


Delles 7, Texas 


1111 Dragon Street 


HUBBELL, inc. 


HIGHEST QUALITY 
WIRING DEVICES * MACHINE SCREWS 


BRIDGEPORT 





WHAT'S NEW WITH 


issue Charts Construction, 
Employment and Earnings 


Chart mmaries in the annual 


t m ft 


ntenat 
e Kmployment—-K 


tr 
on 


Construction—F lect ru 
wa ter rat 
y construction trend 
tilization tand 
hting and 
C;rowth 


continued 


ly 


equiy 
distributior 
outlet built 


milar dey 


ywered 1} 
instrumenta 
involve in 
nt nd 


Another: 
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YOUR CUSTOMERS 








These items were digested from 
a recent ivsue of Electrical Con- 
struction and Maintenance, a 
McGraw-Hill publication. Their 
purpose: to alert you to develop- 
ments and trends reported in 
the operation of two of your big- 
gest customers—celectrical con- 
tractors and plant electrical men. 





High-Voltage System Ups 
Power for Parking Lights 


rY 
t 


| ( 


lighting 
remot ontrol 
Significance to you: Equipment on 
outdoor lighting jobs is no longer 
stereotyped. Each job calls for infor- 
mation and even 
imagination. 


more important, 


Poleless Chicago Suburb 
Has 100-amp Homes 
Elk Grove Vill 


t & ()-} ' 


Significance to you: Here again, 
use of high voltage distribution trans- 
formers as near as possible to load, 
anticipates a shift in equipment—to- 
ward more high-voltage apparatus and 
a decreased number of 


open wires 


and aerial cables. 
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NEW! PORTER QUIK-STIK 
POLYETHYLENE TAPE 


a 
Porter 
f QUIK-STIK 


ELECTRICAL TAPE 


ue 


PORTER SINGLE-PAK 
(% in. x 66 ft.) 


— remains flexible in cold weather 


Now you can offer your customers a fine plasti lape that 
will save money for them and make m 


Porter Outk Stik Polyethylene Tape 


ney for you 


on the 


electri 


tanding 


bacteria 


Quaker repre 


Polyethylene 


JOB-PAK 
(% in. x 201 
12 rolls) 


Ii. K. PORTER COMPANY, INC. 








COPE CABLE TROUGH GIVES 
YOUR SYSTEM ROOM FOR GROWTH! 





Reduced System Maintenance Costs. 


et-at Cope ble t 


yy 


* LOWER FIRST COST 
* LOWER INSTALLATION COSTS 
* LOWER SYSTEM MAINTENANCE COSTS 


T.J. COPE 2402 


N 


ROM Et cS Ae t&. 6 


CALENDAR OF EVENTS 





Missouri River Club 
M 


Intl Assn. of Electrical Leagues 


The Electrical Assn. of Philadelphia 
‘ry i! p? S} 
mi M m 


p 


American Institute of Electrical 


Engineers 


Canadian Electrical Mirs. Assn. 
M 


Rocky Mountain Electrical League 
Annual Cor tion 
B 


Southeastern Electric Exchange 
ile C onterert 


Hotel 


Florida Association of Electrical 


Contractors 
Ele 


National Safety Council 


safety ( 


National Association of Electrical 
Distributors 
K« d of Cr ‘ 4 
M tine 
Hotel Moraine-on-the-Lak 
Highland Park, Il 


{> her 
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National Electrical Mfrs. Assn. 
31st Annual Meeting 
Iraymore Hotel 
Atlantic City, N. J 
November 11-16 


National Electrical Contractors Assn. 
Convention & Exposition 
Netherlands Plaza & Sherator 

Plaza Hotels 
Cincinnati, Ohio 
November 11-16 


American Standards Association 
Eighth Annual Conference o1 
Standards 
St. Francis Hotel! 
San Francisco, Cal 
November 13-15 


Air Conditioning and Refrigeration 
Institute 
Air Conditioning and Refrigerati 
Exposition 
International Amphitheatr 
Chicago, Ill 
November 18-21 


National Assn. of Home Builders 
l4th Annual Convention and kx 
position 
Conrad Hilton Hotel, Sherman 
Hotel, Chicago Coliseum 
Chicago, Ill 


January 19-23 


Home Improvement Product Show 
Hotel Sherman 
Chicago, Ill 


January, 1958 


Southeastern Electrical Wholesalers 
Assn. 
Fighth Annual Industry D 
Meeting 
Biltmore Hotel 
Atlanta, Ga 
January 29-31 


National Wiring Bureau 
l4th Annual Wiring Promotu 
( onference 
Statler Hotel 
Detroit, Mich 
February 20-21 


Electronic Industries Assn. 
1958 Industrial Relation { 
ence 
Town and Country Hotel 
San Diego, Cal 
February 20-24 


First National Lighting Exposition 
New York Coliseum 
New York, N. Y 
March 9-12 


Electrical Maintenance Engineers 
Assn. of Southern California 
Ninth Biennial Electrical Indust 
Show 
Shrine Exposition Hall 
Los Angeles, Cal 


March 277-29 
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Surface 


Mounting... 


These ultra-modern fixtures 
are designed to accentuate 
the style in present day resi- 
dential building trends. They 
are the first which can be 
obtained complete with box 
for a low-cost surface instal 
lation or the conventional 
bracket mounting 


The 199-2 or 170-2 fixture 
has a shallow pan for surface 
mounting on clapboard siding 
which takes the place of cut 
ting-in an outlet or switch 
box; the 199-3 or 170-3 fix- 
ture comes with a bracket for 
conventional mounting 


Whichever you choose, you 
get o complete fixture. And 
remember! Union Fixtures are 
Non-Metallic, Non-Corrosive 
and Non-Staining 


With Shaliow Pan 


UNION INSULATING CO. 
Parkersburg, West Virginia 





PEOPLE IN THE NEWS 





Lester E. Barrett, president of 
Barrett Electrical Supply Co., St 
was unanimously elected chau 

the National Wiring Bureau by 
executive committee, on 

e i i representative ol 

6 tional Association of Electrical 
Distribute Hi succeeds Carl 4 
Bremicker, Te president sales 
Northern States Power Co., Minnc 


9 | 


fvery miasig Kirk M. Reid, senior illuminating 
tm Pe Toot engineer of the General Electric lamp 
LEST LY v., Cleveland, became president of 
individually the Iuminating Engineering Society 
isteiee, following his confirmation at 
IES national technical conference 
Atlanta last month. President-elect 
Reid assisted the retiring president 
Marshall N. Waterman, of the West- 
inghouse lamp di\ 


ff “a 
ssi : a 
j 3 J ye] 
Oh hu > x Z f “4A F< iy Others named to national offices in 


lude: Joe B. Browder, Georgia Power 


eee easy. aid pipe reaming Co., Atlanta, vi president; James R. 


Chambers, national sales manager of 


with this self-feeding Appleton Electric Co., Chicago, treas 


urer: J. Dixon Mitchell, regional en 

— Lom a = , ineer for the Westinghouse lamp div., 

 — ~ ! : (Chamblee, Ga a director; and J. D. 

: re Whitnell, Arizona Public Service Co., 
Phoenix, also a director 


Spiral ... turns into the work smoothly, 

no chatter. Famous rttaro heat-treated NeW See ee ee 
: : ; , James A. Banton, Tampa (Fla.) Elec- 
cutting edges mean clean reaming, extra tric Co., southeastern region; A. E. 
long service. Quick enlarging of conduit Fleming, Rocky Mountain district 
box outlets—and holes in sheet metal. 4 manager for GESCO’s apparatus 
: dept., Salt Lake City, intermountain 
It pays you to stock and sell these region; Reuben K. Lothrop, South- 
popular reamers—order today! western Gas & Electric Co., Shreve 
port, southwestern region; Charles C, 
Shotwell, Philadelphia Electric Co., 
ist-central region; and J. Carl Wilson, 
president and general manager of J. A. 
Wilson Lighting & Display, Ltd., 

loronto. ¢ nadian region 

for power 

John Reine, ntral district man 
and hand reaming... iger, Was elected a vice president of 
Graybar Electric Co., Ine. during 


ad | Cs | | Y , ; \ September. Reine joined Graybar at 


Seattle in I is a warechouseman 
LonGrip ‘ nd was appointed assistant power ap 
; I | in 1929. He served 


) long tr ught flute 
ind later manager 


ream clean, : 
moving to Portland as 


easy to control “a a manager in 1949. He became district 
at Minneapolis in 1951 and 

incinnatt in 1953. In February 

S he became assistant district man 

at Chicago and central district 

manage! there n 1956 In March 





1YS6 he was el ed a director 


William H. Cochrane has been 

elected a director and has joimed the 

. manavement tall of the Neptune 
iV . ‘ Meter Co., New York City, as execu- 


The Ridge Tool Company - Elyria, Ohio + U.S.A. tive vice president 
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John D. Simpson has been elected 
treasurer of National Electric Products 
Corp., Pittsburgh. He succeeds John 
| Auch who resigned due to illness 
Ihe announcement came from W. ¢ 


Robinson, Jr pres dent of the firm 


Nelson Havill, formerly ficld sales 
manager for Potter & Brumfield, Inc., 
Princeton, Ind., has been appointed 
general sales manager of the AMI 
subsidiary. He succeeds D. V. Cropsey 


who resigned 


George D. Billock, vice president 
and treasurer of Hubbard & Co., 
Pittsburgh, has been appointed to a 
new post—vice president and assist 
ant to the president, ¢ H. Dyson 
Marshall S. Delavan assumes the posi 
tion held by Billock 


Frank Ogden has been named to 
the new post of marketing manager 
of the Westinghouse miniature lamp 
dept. He will work from Westinghouse 
lamp div. headquarters in Bloomfield 


Robert M. Oliver, vice president 
marketing for Thomas A. Edison In- 
dustries, div. of McGraw-Edison Co 
West Orange, N. J., has resigned to 
form his own marketing busine with 
headquarters in Phoenix. Prior to 
1955, Oliver was manager of 
portable appliance div. of Westing 
house I lectric ( orp for three ind 
a half years. His electrical industry 
sales and marketing experience dates 
back 31 years, and includes the post 
of chairman of NEMA’s electric 
housewares promotion committee. H¢ 
was active also in adequate wiring 
and rural electrification work for 


NEMA 


Harry N. Dietz is manager of fibr 
conduit sales for Orangeburg Mfg. 
Co., Inc., Orangeburg, N. Y ind 
Newark, Cal 


Robert W. Campbell was named 
sales manager by the Philadelphia 
Insulated Wire Co. for both commer 
cial and military wir and cabl 
He was formerly assistant sal man 
ger for Tensolite Insulated Wire Co 
larrytown, N. Y 


Walter F. Dimmick has been named 
executive vice president of Hill Trans- 
former Co., Inc., San Carlos, Calif. He 
comes to Hill from Lenkurt Electr 
Co 


Paul Cornelisen, with h ippo 
ment as sales manager of the Kirlin 
Co., Detroit, terminate more than 
30 years service with the Cur 
ing Co wher he ha 


the past eles 
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The stoutest pipe vise 
with built-in 


a * 


folding legs and tray 


Pays you to sell thi: 


Fel ec 
Tristand Vise 


Extra easy to foid 
and eft up entre 
xtra rigid ims wee 
(sives your customers most service and dura 


Tristand 
Pipe Vise, 


bility for their money! Integral legs and tray 


for carrying and 


mean quick easy fold-up 
et-up for work — provide solid stance, greater yoke model, 
trength. Vise base is roomy, has ceiling brace Chain model 
screw, conduit bender lots for tools. Special also available. 
LonGrip jaws grip tight without chewing up 
pipe Your customer like these RifRiD 


wort iving feature Order toda‘ 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 








/ CIRCLE A-W 
i (0°* "PRODUCTS 


ASSU RANCE OF QUALITY 


Flangeless Hinged COVER WIREWAYS SIZES 


~* 


4 

Weatherproof Transformer 

Transformer Cabinet 
Cabinets Screw Cover 

SIZES SIZES 
20x 36x 10 x -~ x 10 

to 
5 % 11! Abin VV" 


_e ~_ 
\ s 
as Pl 


GUTTER TEES eurren 
SIZES ; ELBOWS 
1a , SIZE 5 


P oh ieee,” 


 * PY vs Flush or Surface 
~—— TELEPHONE 
sees * ie CABINET 
SIZES - 4''x6 J SIZES ; 
to 36''x36 ) 


ee tenes Ends 
SIZES , 


3"'x3 to 12 





From gutter ends to transformer 

cabinets... your CIRCLE A-W 
represe ntative will give you fast, 
efficient service. All products 
are listed by ‘Underwriters 
Laboratories” 


Write today for complete 1957 catalog 


There is a CIRCLE A-W Representative 


in your area, 


Manufactured by Alwalt Mfg. Co. 
Distributed b 


CIRCLE A-W PRODUCTS 


COMPANY 
P. O. Box 1171 i itelel tile @elibiclailte: 





SALES REPRESENTATIVES 





Berns Air King, Inc., Chicago fan 
maker, has appointed Tom Hodges & 
C% Kansas City, Kan., and Tulsa 
Okla., as its representative in Kansas 

estern Missouri, Oklahoma, and Ar 


kansas 


Bishop Mfg. Corp., Cedar Grove 
N. J., manufacturer of electrical tape 
has added the following five sales or 
ganizations 

Waltham LD Witt & Krusi San 
Francisco—northern California, west 
ern Nev ida 

Industrial Engineering & Equip 
ment Corp Los Angeles—southern 
California, Arizona 

aA O'Donnell ¢ Denver 
Rocky Mountain states 

Sheldon Storer & Associates, Cin 
cinnati—southern Ohio, Kentucky 

Public Service Supply Co Ing 
Cleveland—northern Ohio 


Electro Silv-A-King Corp., Chicago 
manufacturers of commercial and 
industrial lighting fixtures, has ap 
pointed I 2) Ledtord, Rossvilk 
Ga., district manager of middle and 
eastern f ennessee Whitefield Co 
Ga., and Washington Co., Va 


Garcy Lighting div., Garden City Plat 
ing & Mfg. Co., Chicago, announces 
the following new sales appointments 

Louisiana and Mississippi—E. J 
Hagan Co., New Orleans 

lowa and Nebraska Bixler 
O' Dougherty Sales Agency De 
Moines 

Central Indiana—Central Indiana 
Lighting Agency, Indianapolis 

Vicinity of New York City and 
northern New Jersey——-Brazill Bro 
New York City 

Los Anvgeles ind = vicinity ( lark 
Rimpau Sales Co., Los Angeles 


Metalcraft Products Co., Inc., Phila 
delphia has appointed six new rep 
resentatives to handle it Metco flu 
orescent lighting lines 

Robert J. Daum, Bridgeville, Pa 

stern Pennsylvania, West Virginia 

R. H. Soukup, Chicago, Hl—Ilhi 
now, Indiana 

R. E. Baum, San Francisco—Cali 
fornia, Oregon, Washington 

Paul E. Bowers, Buffalo, N. Y 
vestern New York 

J. W. Surtees, Syracuse, N. Y 

rn New York 

Russell Gerde, South Minneapolis 
Minn Minnesota, Nebraska. North 
Dakota, South Dakota 


National Electric Products Corp., 
Pittsburgh, announces A. A. Robinson 
& Associates, Toronto, as exclusive 
Canadian sales representative for its 
surface raceway line and 800 serie 
floor box 
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Ruby-Philite Corp., Long Island City 
N. Y., announces the appointments of | 
Fred ( Olsen, Port Chester is New 
York Stat ales re presentative and 
Phil Libby, associated with H. R. Ona 
recker & Co., Houston, as sales re pre 
sentative in Texas, Louisiana 


Mobile, Ala 


eastern 


Mississippi and 


M. H. Rhodes, Inc., Hartford, Conn 
the three 
epresentatives to handle its 
lime” timing device lin 
Western Pennsylvania 
Ridinger, Pittsburgh 
North Carolina, South ¢ 
Paul M iVvoO, jy 


sales 


Mark 


innounces following 


John 


rolina and 
Virginia Richmond 
Va 

Minnesota, North Dakota, South 
Dakota, and part of Wisconsin—Jack 


O'Reilly, Minneapolis 





Seles Co., 
appointment 


Mackowsky Newton 


as its sales representa 


lomic and Engineering 
Detroit, announces thi 
of Arnold I 
Center, Mass., 
tive in New England 


Walker Bros., Conshohocken, Pa., has 

Herbert C. Zang, Buffalo, as 

representative for sales of its electrical 

distribution systems and wire and cabk 

n parts of New York Stat 
Ivania. 


named 


and Penn 


OBITUARIES 





Raymond H. Fisher 


Raymond H 


san 


Fisher, owner of the 
trical 


died 


Francisco wholesale ele 
upply firm bearing his name, 
Sept § at the age of 49. H had 
the past 
Fisher 


irm 


operated his firm for 
His widow Alva A 


n elected president of th 


own 
10 years 


has hee 


R. B. Elmendorf 


Raymond B. Elmendorf, 
for the 
s conduit products dept 
lenly Aug. 26 at his home 
ford, Conn. He was S51 
had been associated with GE for 
35 vear 


managel 
Electri 
died sud 
in Strat 
Imendort 


f marketing General 
CoO 


on 


neal 
He served as assistant to 
sales manag 


the r ia the former ap 


lance and merchandise d 


1938 to 


pt. from 
listrict rey 


1944 and later | 


entative for the construction mate 


Washington, D. ¢ H 
umed his last position 


1als div in 


in 19 


H. B. Smith 


H. B. Smith, is harge of IN 
land 
Controller Co., died in a 
hospital, May 19, at the 


I ny 
Clark 
Worcester 
if 63 


distributor sales for the 


age 
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This is one of 
Clark-American service 
ment is 
trical w 


the 


“Mounting brackets on Clark-American 
flush-type Service Entrance equipment 
cut our installation time over 30%” 


“Just position against a stud, drive two nails, 
and the box is mounted with front surface 


accurately placed to be flush with finished plaster.” 


FEATURES INCLUDE: 
kea-on gre 


the many reasons why 
entrance equi] 
the choice of progressive ele 
ring ¢« like Thoma 
A. Haines the London R 


Electric Company, Cleveland, Ohi 


mtractors 
owner! { 
Taking advantage { th feature 
imple wiring 
veniently located and easily rem 
knockouts in every Clark-Amer! 
panel, Mr. Haines has been able t 
his installation time ubstantiall 


house wiring job: 


pace many 


Dependable trouble ina 


Clark 


ment im be 


American utility 
elected ft 
sizes t mee 

tic electri 

compat 

ampere 

plug f 


out 


G>rmerican 


The CLARK 


CONTROLLER 
Everyth trol © 1146 East 152nd Street + Clevelar 


ng Under Ca 








No ‘Come-Backs” 
... Except for MORE 
xX CELITE TOOLS! 


- 
B {; = 

XCELITE Customers are Loyal Customers! 
¥CELITE Nutdrivers with Color 


Coded Handles They won't compromise they insist on XCELITE 


> 4 the finest tools 
= T cs 


‘ To these men, time is money. They're professionals 
XCELITE-The Original “‘Com they make their living out of their tools. For them 
bination-Detachable there's no “Just-as-good They order XCELITE 

>: ; they come back for XCELITE, the “Satistied-Customer 


Line of hand tools built to the exacting standards the 
MCELITE Screwdrivers in All 


professionals insist on 
Poimts and Sizes 


a XCELITE Customer Satisfaction means more orders 
more repeat orders. This all adds up to in 
MCELITE Pliers—One for Every creased profits and bigger volume for you! 
Purpose 
= You ll Always Sell More XCELITE Tools Because They 
a) Do the Job Better! 


KCELITE Alloy Steel Adjust 
able Wrenches 


NEW! Write Today For Our Brand-New Iilustrated 
four-Color Catalog, and See HOW XCELITE Creates 


Customer-Satisfaction 


XCELITE INCORPORATED 
Dept. A, Orchard Park, N. Y ‘Rele) 4 TO 


BOSS LAY-IN WIREWAY 
AND FITTINGS 


FAST! FLEXIBLE! SIMPLE! 


Flangeless hinged 
cover lay in 
T-Fitting Pull Box 


distributi 


Write today for new catalog and prices! 


Flangeless hinged 


cover lay.-in 


U.connector THE HUENEFELD CO. 


Spring Grove Ave Cincinnati 25. Ohio 





NEW LITERATURE 





Illuminated Ceilings Extended Ar 
I tin ige bulletin of typ! 
ompany s Luma 
formation on 
otten used for 
n provides in 
I t iring ft-c level 
Pittsburgh Reflector 


Pittsburgh 22, P 


color catalog 
ctric heater 
by com 
information 
heating. Catalog 
ible from Electro 
1 Control 

N. ¥ 


ibel on a Bal 

You?” 1s a fret 

the difference between 

1 CBM emblem Avail 

d Ballast Mf r1l¢ 
nd 15, Ohio 


Fluorescent Display Lighting—lIllus 
: folder describes new 
ent fixture, called 
Luminaire,” for 
store tront 
from Revere Elec 
Iway, Chi 


Names—All past and 
mations for 
onducto!r are 

wall chart It 
veneral sectiol 

and spec ifies the 
detailed intot 
adjacent tables 

de entitled, “Ele« 
Code Names,” may 
vriting to Kaise! 





} hemical Sales, In 
IN y I cago, Ill 


Distribution Panels 
fir te , 
GEC-1255A ct 
B, designed for the 
rotection ol 

feeders to powell los 
hn “Convert 
ivailable from 
oO Distribution 
Plainville, Conn 


Circuit Recloser Catalog bulletin 
CRIC dk ‘ he Kyle lype R oil 
recl [ ides containing 

lication, rating 
dimensions, — th 
itures including 

adjustable re 

tting hydrauli 
ishing leads. It 

Material Indi 

W 
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Ballasts——¢ 
GEC-983K cc 
ent lamp | 
ig bulletir 
id suggested 
Publication 
on ballast k 
dimensions 
j tint 


ane 


Ccu al 


Connectors 


ntait 


Anchors 
mon 


Pin Bol 


klectrical Tubings—N« 


+8] ive pricing guide 


Plugs and Receptacles 
tion ad rity new 
tht Allumalloy plu 

vailable y 
tallation 
istallation W 
ri Mi 
ler A 


Lighting Units 
bulletin deseri 


Wall Plates—¢ 
r rihes nev 
i il ‘ ‘ i 


Manual Motor Starters 
(;EA-6358A 


ine 
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ee 


You ¢an fel its 


W 
tha new 





a | soliaht ' NEW PRODUCTS 
atoli 
Ler et = 


Continued from page 11 
EMERGENCY . 


oa Baseboard Section 
GENERATOR a kdwin I] Wiegand Co., 
elected by men who ‘ Thoma B j Pitt hureh Pa 
know POWER! _ 
, \ f iseboard section has 
: ec! lIded to Chromalox Residential 
New/ 


mn neating aL pe BBO section can 
ec ELECTRIC BULOING 
VANCOUVER, 6 ¢ 


hallow terminal box 
everal types of ther 
120-v or 240-v out 


ungrounded, combi 





tn 


itior ) ()-¥ outlet or with 
Selected , ? pe ) doublk pole 
w power ¢ eri Manufacturer stresses 
00 KW Standby G 
tand sard { 


line-voltage 


ov ( nstallation 
| operations the N 1 


utiful 


economical 
, 
new 


re oO ter and outlet, and 
10. ELECTRIC BUILI : of installed power 
NG in Vancouve 3 n 
Katolight 


it provide 


oe oe Peak Load Control 
trical UID Berk heles fi 


NTS IN SIZES 
KW ON REQUEST 


WRite y 
Lisatolight « RPORATION ro oeR 


not 
—- "891 92 Mankato, Minnesota 


rin 


m hie a I he ap 
SERVICE EQUIPMENT ; ae , 


SAFETY SWITCHES 
That Meet the New NEMA Standards A Fusible Device for Every Need 
KNIFE BLADE INDUSTIAL 


DRYER —- RANGE — WATER HEATER 
FUSIBLE AND NOT FUSIBLE HEATING PANELS — AIR CONDITIONERS 


ontrol with ea 








Electric Heater Line 


00 W. Peter 
30 30 


10 10 

1200 200 ‘ 3 : ‘ = Feature -D 
AMPERES AMPERES JE Model - “ 3 
‘ ive and aire 


Using aut 








in choose 
ed-fan 


permit 
1¢ I< i ‘ | ’ I 4 up al 
"“ S jown. § iditional mode ive be 
ann a “OO sincue — \ditional models have t 
AND DOUBLE POLE ! | n lectric Humid 
AND te vn ! iit ind humid 
6” » 6” SWITCHING , age ieee Gian 
ul | i cl wu! 
FULL INSIDE 15 onde hoes | Beats 
DIMENSIONS THERMAL 
1 TO 5 FOOT MAGNETIC 


LENGTHS QUICK 


MAKE & BREAK 
WIRING TROUGHS ‘*E.-Z-RED”’ 

With Knockouts and Without CIRCUIT BREAKERS 
A COMPLETE LINE OF FITTINGS 


40 to 210 Amp. Enclosures 
INDOOR & OUTDOOR 





z tts 


uve eerten 
7 4 





~ 
> 























SOO to 
unit oO 
ind protrude 
oducing up to 
iutomaticall 
rmostat with pilot 


of installation 


r 
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‘i HOLIDAY 
READY LIGHTING 


WITH 


SPARTITES 


MULTI NO. 600 

QUALITY LAMPHOLDER 

FOR PAR LAMPS 

WIRED READY FOR USE 

WITH SIX FOOT CORD & PLUG 

USE WITH LENS HOLDER 

& COLORED LENS FOR 

DECORATIVE OUTDOOR HOLIDAY LIGHTING 


| 


w 
Mm 


Liquid-Tight Connector 
Thomas A Re ‘ts Co ie) Butle yr oe 
klizaheth, N. J 


New liquid-tight connector is designed 
oO join flexible liquid-tight conduit 
ind rigid conduit. Featuring temak 
hub, new connector 1s tightened of 
nd of rigid conduit, while opposite 
nd is installed lke standard liquid 
tight connector. Company says femal 
hub connector speeds installation by 
liminating need of conduit coupling 
It is available in straight design t 


commodate conduit siz 


ELECTRIC MFG. INC. 
4223 WEST LAKE STREET lie \cle mys F 





— CIRCLOC 
eantadti ani interlocked armor 
Cig peat ence power cable 


“ hookstick operated 





witch is available in ratings of 7.5 


S-, and 23-kv at 200-amps. Designed OR quick, easy, economical 
for mounting in vertical or underhung Available in aan ion or relocation of 
position, the switch ts assembled on No. 6 AWG to 750 MCM power feeders, specify Circloc 
NEMA-standard-duty insulators. Ac Copper Conductors Interlocked Armor Cable. Install 
ording to manultacturer multi hinge! up to 15,000 volts without conduit on imple up- 


aw contact are ot hard-drawn cop 


Varnished Cambric or ports. Trains easily around 


per and have phosphor-bronze back corners and obstructions for long 

) t »b ctio ) ng 
ip springs. Blade ts of high-conduc Butyl Rubber Insulation runs. Provides its own armor 
tivity COpper formed into a rmgid trus Steel, Aluminum or for mechanical protection 
to resist side-thrusts. Switch is held in Bronze Armor against damage. 


losed position hy black latch and 


entered contact pressure 


Toggle Switch CALCULATOR — FREE/ 


j Send today for this handy, useful 
Micro Switch di apo wiring ald. Gives conduit sizes, 


Hone Ll Re 0 reeport amperage capacities, and helptul 
motor running data. 
Ww series OF Gree-position toggs WIRE & CABLE 
witche have safety atches to guard a subsidiary of 
CERRO DE Pasco 


ivainst a idental toggle lever move CORPORATI 
ment. Safety cach holds toggle lever PLANTS: Maspeth and Hicksville, M. ¥, SALES OFFICES: tn all principal cities 
n “set” position, and pull of about 


Dept (EH-10) 5500 Maspeth Avenue, Maspeth, N.¥ 
n is required to release lever for 








movement 
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BOOKLETS & REPRINTS 





WAHJOA’ RANGE HOODS ets 


“A Current Reading List for Sales Ex- 


WITH PUSH BUTTONS ecutives and Salesmen”—Reprinted 


Management, booklet ilso 


AT NO INCREASE IN COST! is selected sources for services o 





“Market Analysis Tools — County 

Business Patterns’—Study demon 

data in County 

ed by busine 

urement ind 

ny tical market 

O¢ from S 

Washi 

You always get more from Swanson. Low cost, easy installa- 
tion, factory wired, wide range of finishes, choice of powerful 

twin blower or blade type vent fans. AND —new push U.S. Department of Commerce Pub- 
button switches. Whatever it is you want in hoods — Swanson lications for Use in Marketing and 
will deliver the goods Distribution”—A list of publication 
ind distribu 

t heading 

t! Domest 

Busine Serv 

MANUFACTURING COMPANY ne Ot eee 
607 S. WASHINGTON 7” pony - Severe 

OWOSSO 1, MICHIGAN mem Sree nington 


WRITE FOR FREE BOOKLET 


New! GARCY 
Uitra-Lux 


FEATURES “TWIST-OUT 
FOR SURFACE WIRING 
f vides! Lo ent 

co 07 

i : . 7 é { rar | o. ee d/ 

the : 


. TOTAL DEPTH 31," 
Trine i : 
line of = | Solves Low Ceiling 


electric (é Lighting Problems 
BELLS & Was BUZZERS 


® Recessed appearance at 
surface-mounted cost 


Only 3's" deep easily 
joined in continuous runs 


Glare-free uniform 
surface brightness 


Polystyrene shield 
concealed hinges 


‘ | GARCY faa 
Wisiew bas4 j ‘ aod price Wee reterred for Performenge PLATING AND MFG. CO 


M ‘ P 4 , Ashla 


Trine Manufacturing Corporation, 1430 Fervis Place. New York 61, W. ¥ A ee oF 


h IGO 44 nore 
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SALES AIDS | 





| UNIVERSAL 

Edceo International Corp., 20722 W 

Seven Mile Rd Detroit ) Micl TRADE AREA Jeeta 4. 
Display board for Edco delayed ac 
tion a includ witch oe light 
socket for demonstrat 
ind panels illustrating the 


Speed Deliveries 
and 


! purpose 
vitch ap 


phi Mion. Device provides 40-6 SEC Lower 
onds of light after toggle is m« gd to 


off” (delay) position, fits any stan Your Inventory Needs @ 





ard wall switch opening 


Perfect-Line Mfg. Corp., 
N.Y.—With every purch 


““SEALFLEX’’ 
dozen plates and eight dev com ’ Ertra Flexible 


pany gives tres s cn] i ad Vil 
ing device displa boars unting LIQUID-TITE 


witchplates and I CI ny atts CONDUIT 


parent plastic | 


vindow boxes Now Available 
in 1000-foot 


General Electric Co., my liv om 
em oer non-returnable reels 


Nela Park, Cleveland 
Christmas lamy pack we j vic ; DISTRIBUTOR ELECTRICAL CONDUIT on 408 . 
‘ 4 sizes. 


handising ne CATALOG EPB-3 (7-1-57 





perform a dual mer 
production function Lh 





carton was designed to mah 
ible to test the lamy 
they are pa ked Ih 
eparated into two five-lamp 
which may be detached frors 


other 2107 South Kedzie Avenue Chicago 23, Illinois 


t th 
t if 








John Oster Mfg. Co., 

Wis Cummins tools 

iged in new, colorful boxe featurin 
ompact size, content labels on ft 
ides of carton, pre-printed shippin 
label. Design is said to simplify 


ventory, provide attractive displa 





Robeson Rochester Corp., 46 5 
Dr Rochester N. ¥ New 
for company’s “Coflee-Mag 
matic coffeemaker opens withou 
of breaking flaps, seals or tape 

ox discloses coffemaker in full 
not hidden by packing. Closin 
make hox look like new 


t SINCE, 


Solderless 
Terminal Display 


by 


otit-w 
weethnad % 
ily does y 
D , y pr ‘.s 


FREE SAMPLE CARD — Termina! display 


SPECIALISTS mailed promptly without ch arge if requested 


FLUX FOR SODERING ' 
BRAZING @ WELDING your letterhead 


L. B. ALLEN CO., INC. VACO PRODUCTS COMPANY 


oe Me BERENICE STA. 317 East Ontario Street, Chicago 11, Ilinois 
METROPOLITAN, CHICAGO, ILI In Canada: Atlas Radio Corp., Toronto 10 
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ee — _ 


Save work with a 


1 Man 
handles up to 
2000 Ib. reels 


pay out 
No jacks, no 


easy ’ on transport 
handle reels 
Reelitt has 


» hard-to 


tugging or rolling slip fittings on 
mle to permit simple, fast loading of any size 
reels up to 48° diameter. Two models: RL2Z5 for 
reels 25 « 36" diameter; RLI) for reels 31° «x 42 


diameter, Hundreds in u by ding contractors 


ubilitie 


HYKON 


MFG. CO 


Box 923, Mt 
Alliance, Ohio 


Union 





MINERALLAC 2-HOLE 


PIPE STRAPS 


For Heavier Loads! 


Two-hole pipe straps of 
zinc plated steel. Dou 
ble ribbed and em 
bossed for lock washer 
action to support heavy 
ier pipes, cables, con 
duits, etc. Available in 
sizes to fit pipe and 
conduit from Y%-inch to 
6-inch. Also available 
Everdur copper or 


sluminum 


Send for literature and prices 
HANGERS, CLIPS, 
Specity MINERALLAC sraars, susnives 
MINERALLAC ELECTRIC COMPANY 
25 N. Peoria St., Chicago 7, Illinois 


MINERALLAC 








BOOK REVIEWS 





Successful Selling Strategies 
Charles S. Lapp 

McGraw-Hill Book Co., Inc 

New York, N. Y. 

The author is a professor of market 
ing at Washington University and well 
training field. His 
10-year 


known in the sales 
new hook iS the 
urvey of 15,000 buyers 


result ot a 
reactions to 
salesmen 


straightforward 


and selling techniques, and 
is a manual of sales 


1e< hniques for every-day use 


368 pages 


A Guide to Modern 
Management Methods 


Perrin Stryker & the Editors of Fortune 
McGraw-Hill Book Co 
New York, N. Y. 


Fortune magazine penetrating art 


cles on current management methods 


have here been expanded and inte 


grated into a classic commentary on 
the revolution in modern business. The 
articles tackle such 
what makes 
mal training or emotional 


makes 
relations; 


ticklish topics as 
it for 
reeduca 


rood managers Is 


tion? vhat good labor 


management how to 


ommunicate with employees and how 


to know when not to 


306 pages 


ow 7 
390 < BRILLIANT FLASHES 


ag 
TYANNS 
EACH A 


DIFFERENT 
COLOR! 


A MINUTE 


the NEW 
AMAZING 


360° 


REVOLVING LIGHT SENSATION! 
NEW TRIPPE 


HI-BALL 
MARK 111 





Fascinating just to watch it! Can increase 
trade 25% or more the doy it's installed 
Covers 360 like an airplane beacon with 
a different colored flosh every 7 ‘A sec 
onds. Does not conflict with traffic signals 
Made like a fine watch to run trouble free 
from 40 below rero to hottest 
life 50-watt bulb burns over 


indefintely 
days. long 
2500 hours 
Wire today fer Beautity! Cotaleg 


silent! 


Write or 


TRIPPE MFG. COMPANY, Dept. x 
133 N. Jefferson St., Chicago 6, Ill 














POWERCRAFT| 
has 50 different styles of | 

PIPE FRAME FITTINGS, 
PANEL & BARRIER SUPPORTS | 


for immediate delivery 





OTHER POWERCRAFT PRODUCTS: 


Send for new catalog 


POWERCRAFT CORPORATION 
2215 DeKalb St St. Lowis 4, Mo. | 
Phone PRospect 6-4532 . Since 1932 











3-WIRE ‘U’ TYPE 


WEATHERPROOF RECEPTACLES 


Available with 
SCREW-CAP or SELF-CLOSING COVERS 


Designed for outdoor Residential and In- 
dustrial installations of Interiors where ex 
essive moisture s present, these profitable 
products by Perfect-Line are availabie in 
15-Amp 125 Volt of 20-Amp, 250 Volt 
models. Heavy Bakelite Receptacies. Specify 
back or side wiring 

TYPE WR-78 
complete with hinged 
ing Cover; Stainiess steel hinge 
ber mat for mounting under plate 
packaged. Screws included 

TYPE WR-79: Aluminum finish 
ed Brass plate complete with 
weatherproof asketed screw- 
cover, polished bead chain. Indi 
vidually packaged 


Aluminum finished Brass plate 
self-closing, self-seal 
spring and rub 
Individually 


OTE, 


/ fy, 
iN L iy 


For further information and prices write Dept. EW97 


PERFECT-LINE 


MANUFACTURING CORP 
Hicksville, Ll. 1.) NOY 


Screws incl 
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| NEW PRODUCTS YOU CAN USE SELLING OPPORTUNITIES 


—— | 





Powered Dock Ramp | SALES MANAGER 


, to manage national sales activities of old 
Line Metal Industries b 
established well known N. Y. mfr. of elec 
Cor} FLUO By Apare trical wiring and signaling devices 
Man with background as Asst. Sales Mar 
mmilar exe elling electrical distributors 


preterred ome raveling necessary. Age 


excellent salary with | 

Please submit de 

reence including past 

sent earnings and expected salary 
P-6068 Electrical Wholesaling 


) Box N | 3¢ N.Y 


UNIVERSAL PRESSURE TYPE | Appliance Truck SALES REPRESENTATIVES WANTED 


ADJUSTABLE LUGS on 4 


One or two bolt holes 


l ‘ ’ Manutacturer long established in elec 
tronics field has new product tor elec 
trical wholesale trad Product endorsed 
by many Adequat Wirme and HOUSE 
POWER px e across the country. Test 

excellent sales. Several 

available all sections of 


t lines and terri 





s travel t 


SRT. steel. | eS! |) RW 6021 ELECTRICAL WHOLESALING 
520 N. Michigan Ave., Chicago 11, Il 





Truck Crane 
{nthor ( 


Write for dimensions and prices , , REPRESENTATIVES WANTED 


KRUEGER & HUDEPOHL, INC. 


1045 EVANS ST., CINCINNATI 4, OHIO 








Appliance Turntable i See 
Diss Salk 


(yt ; leet ot wi 


SELLING OPPORTUNITIES WANTED 


Able 


« CSA. LABELS 


WHEN YOU WANT IT 
bad ELBOWS Large Radius, 
Standard Radius, EMT From Chicago you can get BUSINES PPORTUNITY 
immediate delivery on 
PIPE NIPPLES INTERLOCKED ARMOR CABLE 
COUPLINGS 600V to 5,000V 


f th mar net 


RUNNING THREAD PIPE in our Chicage Warehouse stock. 


WALL PLATES * GOOSENECKS a oe % rns 


stion Cabi 








Write for Catalog ' ps - 


TWO GOODWILL WINNERS 


OT (Cte | eet 


. Yoo Wi UNIVERSAL WIRE AND CABLE (0. ames 
ee ” - 2915 Worth Paulina Street, Chicago 13, til GERSON CO. 





Gar . 
jarde Ay PITTSBURGH 12. PA branche n Hewster o Angeles end ten fren 


October, 1957—ELECTRICAL WHOLESALING 








‘When Your Plo 


Call For 
FITTINGS & 


SWITCH BOXES 


Specify 


“Like money in the bank’'— 
That's what estimators think 
about Arrolet's dependabil- 
ity when figuring job costs. 
Arrolet products have all the 
features you need to help 
keep installation time and 
costs under tight control. 


Here's a good example: 


ARROLET 
Bevel Corner 


SWITCH 
BOX 
| Saale 


atures of this 


no. 160-NGBR 


Outstanding ft 
box are 
notches 
alignment with 72 


the self-gaugins 
accurate 
‘and Y%&" 
» nails needed 


for qui k, 


Only 


alls 
ae securely in place 


to hold it 
Has 2 cable K.O. 5 in each 
end and one 14” K pad oy 
bottom. 2 CRS non metallic 
cable clamps Projecuon 
welding gi1ves BR bracket 
maximum stré ngth 
Complete details about " 
ous mMounung devices for the 
160-NG series given in our 


} 
2« 
New Product Sheet No 


For boxes, fittings and accesso- 
ries that do the job best, make 
sure to specify ‘ARROLET' in 
your next order. 


CMs. mg FREE 


; WALL CHART _. fhox 
~. guide for maximun 


a number of conduc 


~ tors. Quickly identi 
—- sue fies boxes & cover 
Ask for Latest Cateleg, Toe, Write for Both, Today! 


ARROLET CORPORATION 


MONTGOMERY, PENNA 


Sales Reprecentatives & *Warehouse Stocks 
BALTIMORE, MD. * CHARLOTTE, WLC. * *CHICAGO, 
HLL, * *CINCINNATI, OHIO + *DENVER, COLO. + 
DALLAS, TEX, * *LOS ANGELES, CALIF, * *MIAMI, 
FLA, * WEW YORK, N.Y. © NEWTON CENTRE, 
MASS, * *PHILADELPHIA, PA. + ROCHESTER, WY. 


t. 
me 


ADVERTISERS’ INDEX 


Abolite Lig. Div., Jones Metal 
Products Co Dhie 
Accurate Mig. lo 
Advances lransformer Co 
Alien Co bine i KK. 
All-Steel Equipment Ine 
American Blower Corp 
American Urass Co., Tine 
American Metal Hose Branch 
American hlectrie Switch Div.. 
Clark Controller Co. 
American Steel & Wire Div. of 
I S. Steel orp. 7%, 
Amprobe A Div. of Pyramid 
Instrument Corp 
Appleton Kleectric Co 
Arrolet Corp. 


Second Coy 


Blackburn Corp., Jasper 
Blackhawk Industries 
Blackhawk Mig. Co, 

BullDog Electric Products Co. 
Burndy 
Bussmann Mig. Co, 


Corp 
Fourth Coy 


arol Cable Co., A Div. of the 
Crescent Co., Ine 
Champion Lamp Works 
Chase-Shawmut Co., The 
Circle A-W Products Co 
(Alwalt Mfg.) 
ircle Wire & Cable a subsidiary 
of Cerro de Pasco orp 9h, 
lark Controller Co. 
olumbia Cable & bleectri« 
orp 
onduit Nipple Mig. Co., Div. of 
Pittsburgh Nipple Works, Ine. 
onduit Pipe Products Co. 
ope Div., T. J. Cable 


Kom 


Cordomatic Corp, 110, 
Cornish Wire Co. 
Crescent Insulated Wire & 

Cable Cu. 


Cutler-Hammer, Ine 


Diamond Wire & Cable Co 
Dossert Mfg. Corp 


hagle Electric Mfg. Co., Ine 

Keonomy Fuse & Mig. lo 

Kdwards Co., Ine. 

Electrical Whole saling 

Klectri-Flex Co. 

Klectric Tube Products 

Klectromode Div. of Commercial 
Controls orp. 

Exide Industrial Div., The Electric 


Storage Battery Co 


bastways basteners, Ine. 
Fullman Mfg. Co. 


Garden City Plating & Mfg. Co 

Gedney Eleet. Co. 

General Cable 

General Electric Co. 
Apparatus Sales Div 
Lamp Div. 


| Greenlee Tool Co. 


Guth Co., The Edwin F. 


Henderson-Hazel ¢ orp. 
Harvey 
Huenefeld Co., The 
livkon Mfg. Co. 


International Register Co. 
1-T-E Cireuit Breaker Co. 


Jones Metal Products» (o.. The 


hatolight Corp 

Killark Electric Mfg. Co. 
Kraeuter & Co., Ine. 

Kruse ger & Hluds pohl, Ine. 


Midwest klectric Mfg. Co. 
Minerallae Electric Co, 
Moe Light Ine. 

Multi Elee. Mfg. Ine. 


Murray Mie Corp. 


Products 


National Electric 


National Price Service 


Ohonite tao Phe 
. Z. Eleetl Mig. Co., Ine. 


VParanite Wire & Cable Div., 

Essex Wire Corp. 2% 
VPerfect-Line Vifg. Corp. 136 
Phelps Dodge Copper Prod. Corp. 16 
Rubber Co., Ine. 

Phird Cover 
Pores lain Products. Ine. 6 


Corp. 136 


Plymouth 


Powercraft 


Quaker Rubber Div., IH. kh. 
Porter Co Ine. 

Kemeon, A Div. of Pyramid 
list Corn. 

Republic Steel Corp. 

Revere Electric Vilg. Co. 

Ridge Tool Co., The 126, 

Rome Cable Corp. 69, 70, 

Roval Electric 


_ 
= = 


~“N-) 


leet A Re 


~ 


Slater Electric & Mig. Co., Ine. 

Sela Electric Co. 

Sorgel Electric Co. 

Spang Chalfant (Div of the 
National Supply Co.) 

Square D Co. 

Steber Mfg. Co. 

Steel & Tubes Div. 

Swanson Mfg. Co 

Sylvania Eleetric Prod. Ine. 


Faleot Ine., James 

Thomas & Betts Co., The 

lriangl Conduit & Cable Co., 
Ine.., 114, 

Irine Mfg. 

lrippe Mfg. Co. 


nion Insulating Co. 
niversal Metal Hos« 


niversal Wire Cable Co. 


aco Products Co, 
Wadsworth Electric Mfg. Co., 
Inc., IT he 
Weaver Co., J Re 
Western Ins. Wire ¢ 
Whitney Blake Co. 
Wiegand Co., Edwin L. 


Xcelite Ine 


y oungstown Sheet & 


Dube Co., The 
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It has to be best to be the most 


widely used friction tape in the world! 


PLYMOUTH RUBBER COMPANY, INC. 


CANTON, MASSACHUSETTS 





“We avoided costly 
service calls and saved 
our customers irritating 

shutdowns... by equipping 


welders we sold with 


Fusetron Fuses” 


Frank Korinek 


g MPAN 


FUSETRON dual-element FUSES do mor 
eliminote neediess blows. They give 10 point 
tection not availabie with any other type o 


lective device 


DON'T RISK LOSSES 


dual-element _ ey proved to atished with the pertort ‘ BUSSMANN MFG. DIVISION 
hold the rt t } nd w ive { MA - 


the needed 


and generator 


Play Safe! install FUSETRON Fuses and BUSS Hi-Cap Fuses throughout entire Electrical System! \ Buss 7 


The condensed 

FUSETRON | 

pensive cr ic call i 

plu < of FUSEKTRON 

ination of needle t ‘ biel 

SETRON 

Now YOu may {f KNOV invon who Mane 

welders But ou prot istomer an 

pects who are troubled by fuse blows when 

Start { cl s blow ¢ n vor toppages prod 

lown 


Explain to ese customer why FUSETRON Fuse 
hold on moto tarting <« rre Point out the 0-Point 
protection th t { into eae FLUSETRON Fuse 
protectior it | ible only trom FUSETRON Fuse 


BUSSMANN MFG. DIVISION 


McGraw-Edison Co 
St. Louis 7, Mo 
AN 
OuT TAN DING 
DEVE! PMENT 
BY THE MAKER: 


BUSS FUSES INSTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 


RON@FUSES 





